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C Chivalry in Business 


WHY YOU CAN PUT YOUR TRUST 


IN MUTUAL of OMAHA 


LTHOUGH blinded for the last 30 years of his 
life, the late Henry Ware Allen never let this 
handicap interfere with the successful maintenance 
of his agency in Chickasha, Oklahoma. When he 
passed away recently at the age of 96, he was the 
subject of a special editorial tribute in the Wichita 
Star, which called attention to Mr. Allen’s “Firm 
convictions, particularly in the field of economics... 





“Gained a great deal from the course.” 


>. T 7 “It was a privilege to be allowed to attend 
the National Sales Training School. I 
gained a great deal from the course but in 
particular it helped me in closing. I have 
found since coming home that I have less 
difficulty in getting into the proper close.” 





JOHN W. BLACKBURN 
recent Mutual of Omaha Training School 


unusual tolerance... kindly personality (which) will 
long remain in the minds and hearts of his fellows.” 
The following letter, written to The Home Office in 
Omaha, Nebraska expresses more eloquently than 
any copywriter’s ad why you can put your trust in 
Mutual of Omaha. 


“This is to express to you my deep appreciation of 
the fine manner in which your company undertook 
responsibility for the contract of my agency for the 
Preferred Accident Company of New York, and has 
faithfully carried out these contracts with payments 
to me every month of commissions on premiums 
paid. 


“Your enterprise in this matter was no doubt found- 
ed upon sound principles. Nevertheless, it was an 
example of most commendable chivalry in business; 
it saved me and my policyholders from the ignominy 
of broken contracts, and has given me a monthly 
income which would have been lost were it not for 
your action. 


*... This is to let you know that I feel very grateful 
for what your good company has done for me and 
my policyholders.” 


“Gracious and businesslike service” 


LESTER GRIFFIN 
Jackson, Miss. 











“Thank goodness I had foresight and 
bought Mutual of Omaha insurance that 
pays benefits for total disability from 
covered accident—or sickness confining to 
home or hospital, even for a lifetime. I 
am grateful for the gracious and business- 
like service Mutual of Omaha gives me.” 





Graduate. 


utual of Omaha 


V. J. Skutt, President 








businessman, who has received over 
$18,000 in benefit payments from Mutual 
of Omaha. 


Mutual Benefit Health & Accident Association, Home Office: 

Omaha, Nebraska. World's Largest Exclusive Health and Ac- 

cident Company...paying out an average of more than 

$1,989,000 in benefits each week...licensed in all 48 states, 

D. C., Alaska, all provinces of Canada, Hawaii, Canal Zone, 
and portions of the West Indies, 
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Merger of America New Term Multiples Federal Acquires 


Fore and Loyalty 
Passes First Test 


Firemen’s Directors Okay 
Continental Offer of 17 for 
20 Shares, 80% Needed 


Directors of Firemen’s Monday 
unanimously approved the proposal 
for merging that group and America 
Fore through an exchange of 17 shares 
of Continental stock for 20 of Fire- 
men’s. The proposal is subject to ap- 
proval by directors and stockholders 
of Continental and to “all necessary 
legal, regulatory and registration re- 
quirements.” This would include ap- 
proval of the two insurance depart- 
ments, New Jersey and New York, 
Security & Exchange _ registration, 
since Continental is listed on the New 
York Stock Exchange, etc. 

A proposal for the exchange of 16 
shares of stock of Fidelity-Phenix, 
America Fore company whose stock 
also is listed on the New York Stock 
Exchange for 20 Firemen’s_ shares, 
which was made in the alternative, 
was turned down. 

Acceptance of the proposal by 80% 


| of Firemen’s outstanding stock will be 
_ required to make the proposal effec- 


tive. 

William B. Rearden, president of 
Firemen’s, said that if the exchange of 
stock is consummated, Firemen’s will 
retain its corporate identity and con- 


| tinue to operate in Newark as a sep- 
_ arate entity with its present personnel. 


At the close of trading Monday Con- 
tinental stock stood at 483g, up one- 


' eighth, and Firemen’s, traded over the 








counter, was 37% bid and 40% asked. 


| Shortly after the news of the proposed 


merger leaked July 10, Firemen’s stock 
reached 40 bid. 
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OK'd on Pacific Coast 


New term multiples as promulgated 
by Pacific Fire Rating Bureau are now 
in use in California and have been ap- 
proved in Washington and Oregon ef- 
fective July 26 and Alaska, Nevada 
and Montana July 30. The multiples 
are increased from 2.5 to 2.7 and from 
4 to 4.4 for three and five year busi- 
ness. The second and fourth year mul- 
tiples are respectively, 1.85 and 3.55 
times the annual premium. Maryland 
has okayed the changes as of July 29 
and newly to property subject to the 
term rule stocks in  unsprinklered 
buildings. 

Inland Marine Insurance Bureau's 
increase of the three year multiple 
from 2.5 to 2.7 has been approved in 
California, Idaho, Oregon and Wash- 
ington as of July 26 and in Montana 
and Nevada as of July 30. 

An increase in minimum premium 
from $10 to $15 also became effec- 
tive in the last week of July in Cal- 
ifornia, Alaska, Nevada and Montana, 
and is on file in Oregon, Washington 
and Idaho. 


FTC Issues Order 
on Advertising Used 
by Combined of III. 


WASHINGTON—Examiner Laugh- 
lin of the Federal Trade Commission 
has issued an order prohibiting Com- 
bined of Chicago from misrepresent- 
ing benefits of its A&S contracts. The 
decision may be appealed to and re- 
viewed by the commission itself. 

In announcing the decision, the 
FTC said Mr. Laughlin found the com- 
pany has misrepresented the duration 
and scope of coverage of its policies, 
the accidents and illnesses covered, 
and the duration, amount and cumu- 
lation of various policy benefits. 

He pointed out that the time has 
not expired for the commission to ap- 
peal these rulings to the supreme 
court. Furthermore, he said, “. . . re- 
spondent can take but little comfort in 
these two judicial decisions since 
much of the advertising herein found 
to be false, misleading, and deceptive 
was extensively circulated” in Mon- 
tana and Missouri. These two states, 
the examiner said, do not have stat- 
utes which regulate the advertising of 
casualty insurance companies, as dis- 
tinguished from life insurance compa- 
nies. 

W. Clement Stone, president of 
Combined, issued a statement in an- 
swer to the FTC announcement, say- 
ing Combined’s advertising “complies 
with the laws of each and all of the 
states in which we operate and we 
have been scrupulously attentive in 
complying with those requirements. 
We believe now as we have from the 
beginning that the FTC has taken an 
erroneous position in our instance as 
well as that of other leading and well- 
managed companies. . . . Its interpre- 
tation of insurance advertising is fal- 
lacious and unrealistic. The decision 
will be appealed because ‘right is 
right’ and also because the insurance 
industry and the insuring public are 
entitled to have these issues properly 
determined.” 


Colonial Life in 
Exchange of Stock 


The exchange of stock between 
shareholders of Colonial Life and Fed- 
eral has been assured. Since more 
than 86% of Colonial stock has been 
tendered for Federal stock, Federal’s 
directors have made the exchange ef- 
fective. 

The board has continued the offer 
until Aug. 16 for the benefit of those 
who have not exchanged their shares. 

President Richard B. Evans of Co- 
lonial and Richard D. Nelson, execu- 
tive vice-president and treasurer of 


Colonial, have been elected Federal 
directors. 
Colonial writes non-participating 


ordinary, weekly premium and group 
life in Connecticut, Maryland, New 
Jersey, New York, Pennsylvania and 
Puerto Rico. It will continue to oper- 
ate as a separate company under its 
own board, officers and staff. 





Boston to Regional 
West Coast Units 


Boston group has formed two re- 
gional offices to supervise its business 
in the Pacific area, one at 417 Mont- 
gomery street, San Francisco, and the 
other at 548 South Spring street, Los 
Angeles. The two offices replace the 
former Pacific department, bringing to 
the coast area the regional office 
method of operation which the group 
has adopted in other sections of the 
country. 

Hugh S. Coburn, secretary, formerly 
in charge of the Pacific department, 
will remain at San Francisco with 
general supervision over the Pacific 
area as home office representative. 


John W. Downs Jr. will be regional 
manager at San Francisco supervising 
northern California, Nevada (except 
Clark county,) Oregon, Washington, 
Montana, Idaho and Utah. He joined 
Boston in fire underwriting at the 
home office in 1946, was made assist- 
ant to the chief fire underwriter at 
San Francisco in 1948, was special 
agent at San Diego and in 1953 be- 
came chief underwriter for the Pacific 
department. 

William L. McCurdy will be regional 
manager at Los Angeles, supervising 
southern California, Arizona and Clark 
county, Nev. He was formerly man- 
ager of the Los Angeles branch and at 
one time was with Pacific Board. He 
joined Boston in 1954. 


State Farm Sues 13 
Agents, Expirations 
Are at Issue 


Insurer Asks Order to 
Enjoin Former Agents from 
Soliciting Policyholders - 


A show cause order against 13 of 
its former agents and against Merit- 
plan (the affiliate of Pacific Employ- 
ers) will be heard in superior court 
at San Francisco Aug. 2 in an action 
brought by State Farm Mutual Auto 
to restrain the agents and Meritplan 
from interfering with State Farm’s 
business and soliciting its policyhold- 
ers. State Farm’s petition alleges that 
the former agents delivered records of 
policyholders to Meritplan in viola- 
tion of the terms of their agreement 
with State Farm, and that Meritplan 
used and is using these records to so- 
licit business. 

On July 19 the court issued a tem- 
porary restraining order, and on Aug. 
2 it will hear arguments on the issu- 
ance of a temporary injunction. 

The agents involved left State Farm 
recently and established themselves 
as local agents, most of them repre- 
senting Meritplan. State Farm charges 
that they are violating the terms of 
their agency contract, one provision 
of which says they will write business 
only for State Farm. The company 
asks that they be enjoined for one 
year from soliciting or interfering with 
State Farm policyholders. It is re- 
quested that Meritplan be enjoined 
“forever.” State Farm also seeks to 
collect the costs of the legal action and 
premiums collected by the agents, re- 
sulting from the use of State Farm 
records and information furnished by 
it. 

a * ¢ 

State Farm contends that the rela- 
tionship between its policyholders and 
the company is not that of a mere 
customer but that the insured is a 
member of the company with a valu- 
able property right—the right to con- 
tinue his insurance at favorable pre- 
mium rates. Unless enjoined the 
agents will continue to use State 
Farm’s “trade secrets” and continue 
their violations of agreements and en- 
tice away policyholders, the company 
argues, thus causing heavy financial 
loss and irreparable damage not sus- 
ceptible of the exact proof and for 
which no adequate remedy at law ex- 

(CONTINUED ON PAGE 28) 








Results of First Six Months for Leading Companies 











Gross Incr. or Prems. Prems. Net Income 
Surplus Decr. from Written Written First Half 
June 30 Dec. 31 Six Months Six Months of 1957 
of 1957 of 1956 
$ $ $ $ so 
MN OD: ircieristiiaisicatsiccstinte 75,411,078 305,263 54,193,035 53,342,125 —2,467,209 
Century Indemnity ..... 9,715,914 — 158,090 9,853,279 9,698,568 —387,959 
Commercial Standard . 4,080,476 — 144,667 5,185,417 5,008,626 —44,333 
Employers Casualty ... 6,231,704 —597, 10,433,832 9,804,425 499,561 
Farmers Exchange ........ 43,075,407 — 1,576,451 45,764,539 43,398,672 —1,576,451 
Harleysville Mut. Cas. 6,970,655 87,747 7,837,941 6,906,189 145,079 
Northwestern National . 33,589,375 1,090,458 8,056,846 -..,. = ae ® 
Pacific Employers  .......cccc 8,193,414 —562,380 11,328,792 10,943,840 —928,724 
Safeco ......... 3,576,721 491,990 10,992,024 8,123,605 562,503 
State Farm Fire & Cas. ............ 7,738, —172,686 10,831,457 10,898,670 6,817,987 
State Farm Mut. Auto .. 106,863,227 4,072,931 155,550,436+  127,436,126+ —2,305,535 
Texas Employers ..... 8,726,542 644 12,646,210 11,499,910 3,100,780 
Truck Exchange ..............cccce 13,067,695 —214,167 15,220,137 14,765,834 —635,816 





* Not completed. 
+ Membership fees not included: $6,027,200 in 


1957, and $6,440,818 in 1956. 
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McConnell WC Ruling 
Nullifies Maloney’s, 
16 Insurers on Griddle 


Ruling 67 promulgated by former 
Commissioner J. R. Maloney of Cali- 
fornia is definitely nullified in ruling 
96 issued last week by Commissioner 
McConnell. This puts an end Oct. 1 
to the use of any premium discount, 
retrospective or combination work- 
men’s compensation plan in California. 
At the same time, the commissioner 
approved changes in the rating pro- 
cedure which will allow a 6.6% in- 
crease in WC rates. 

In discussing the findings and con- 
clusions on which his order is based, 
Mr. McConnell calls attention to the 
bill enacted in the 1957 legislature 
which amends the minimum rate law 
by stating specifically the meaning of 
the terms “merit rating” and “classi- 
fication of risks and premium rates” 
and prohibits the commissioner from 
including in either any extra charge 
against small employers. This statute 
in effect prohibits the approval or use 
of any of the policy forms involved in 
ruling 67 and makes it mandatory for 
the commissioner to execute orders de- 
leting from the administrative code 
and the WC manual all provisions re- 
ferring to them. 

There is a resume of the proceedings 
which originated with the filing of 19 
WC endorsement forms designed for 
use in the rating programs approved 
by ruling 67. Mr. McConnell points 
out that it is a criminal offense to 
write WC insurance in violation of 
manual requirements, and says: “In 
considering the issues brought up in 


the course of these hearings, it will 
be necessary to refer to violations of 
law of this character and with respect 
to this rating program by no less than 
16 insurers licensed to transact work- 
men’s compensation insurance in Cal- 
ifornia. The fact that some insurers 
were engaged in such unlawful prac- 
tices first became known to the de- 
partment about the middle of the year 
1955. Prompt, and we believe, effective 
action was taken by the department 

. and the violations of law termi- 
nated. .. It is to be emphasized at 
this point that Commissioner John R. 
Maloney did not know of this situation 
at the time he signed ruling 67. It 
seems a certainty that he would not 
have acted in that manner had he 
known that the principal proponents 
of the new rating program were al- 
ready illegally supposed to be doing 
the very things they were asking him 
to authorize.” 

In an analysis of ruling 67, Mr. 
McConnell says it states: “The non- 
participating stock companies have not 
chosen to adopt the participating plan 
of doing business.” He comments that 
no one who reads ruling 67 could 
doubt that if the non-participating 
stock companies had chosen to become 
participating companies before June 
19, 1952, the ruling would never have 
been written; “Its whole purpose 
would have been contradicted. And 
that is what has happened since June 
19, 1952.” 

After ruling 67 was signed the Cal- 
ifornia domestic companies took it to 
court. Mr. McConnell said that of the 
42 non-participating companies sup- 
porting ruling 67, “‘since June 19, 1952, 
15 of these non-participating stock 
companies have ceased to be non- 
participating stock companies. These 
15 companies wrote 90.29% of the total 

(CONTINUED ON PAGE 26) 
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Sees Some Dangers 
in Packages, Need 
of Personal Sales 


In the ten years following enact- 
ment of the all-industry bills through- 
out the U.S., new methods of distribut- 
ing insurance have arisen, and some, 
in terms of premium volume, have 
flourished, E. H. Luecke of America 
Fore told International Insurance Con- 
ference at University of Pennsylvania. 
These methods of distribution are 
based on the assumption that insur- 
ance is a commodity to be sold by 
chain-store techniques at  cut-rate 
prices. Those who believe in distribut- 
ing the product through the agency 
system believe that insurance is some- 
thing more than a commodity and that 
a successful distribution system is 
measured by more than premium vol- 
ume. 

Mr. Luecke discussed some of the 
new tools which give advantages to 
the independent agency system. How- 
ever, he observed that the new package 
policies are developing a high loss ratio 
quickly and suggested they need wider 
sale to offset purchase principally by 
those who carried the separate cover- 
ages previously. He also expressed 
some pessimism at the ability of the 
local, independent agent to sell and 
serve the personal lines successfully. 

Considering that the basic job of in- 
surance is the determining of exposures 
and prescribing coverages, there is lit- 
tle new in it. The only significant 
change is the availability of more com- 
plete contracts, TV as an additional 
advertising media, fine new sales ma- 
terial such as the highly successful 
How Much Honesty Insurance booklet, 
and an ever increasing public aware- 
ness of the need for the product. 

Among the new contracts is the com- 
mercial property form which undoubt- 
edly will have wide application, he 
said. However, initially it has been 
sold to insured who generally have 
carried many of the coverages in it 
and who now get them for less than 
the formerly paid premium. 

* o a7 

He gave an example of another dan- 
ger. A national chain of 125 ladies’ 
ready-to-wear stores a few years ago 
experienced great difficulty in secur- 
ing stock burglary insurance. Eventu- 
ally a skilled burglary underwriter told 
producer and customer he would work 
their risk into shape if they would co- 
operate with safeguards he prescribed. 
Some of the stores were relatively 
small, most of medium size and prac- 
tically none was large. In some met- 
ropolitan centers the underwriters in- 
sisted upon the installation of central 
station alarm systems. Elsewhere, 
where crime conditions were not quite 
as severe, he asked for local alarms. 
In non-target areas he specified bars 
for doors, windows, skylights, etc. In 
four years the chain attained rate 
credits of more than 50% of manual. 

Then another department of the 
same agency office took the business 
and wrote it in a block form. After 24% 
years the risk is feverishly seeking a 
market solely because safeguards so 
tediously worked out by the burglary 
underwriter were not required under 
the block policy and the experience 
deteriorated, almost exclusively in the 
form of preventable burglary losses. 

This emphasizes the need for an 
adequate premium to cover each risk 
and for a very real effort constantly 
applied so the risk will maintain the 


protection and safeguards needed tomoved to 


keep exposures within reasonable 
bounds. Also, Mr. Luecke declared, a 
good fire risk is not necessarily an 
ideal casualty risk, or viee versa, 4 
mattress or broom factory would be 
regarded by any burglary underwrite 
as an ideal undertaking for crime in. 
surance; the fire underwriter would be 
delighted to write substantial lines op 
a stock of hardware or small tools, cur. 
rently one of the worst stock burg 
— particularly in metropolitan cen. 
ers. 

The comprehensive dwelling Policy 
and homeowners A, B and C haye 
produced good sales results but loss 
experience under C has been disturb. 
ing, and he suggested that claims wil] 
increase under all package forms ag 
customers become fully aware of the 
broad scope of coverage they have ac- 
quired. Here, again, the cure seems to 
be wider distribution of forms to 
householders who have traditionally 
purchased less than complete coverage, 
But certainly more people are getting 
better, broader coverage than in the 
past. 

The broad form storekeepers policy 
provides a fine contract for small busi- 
nesses. Larger firms shortly will be 
offered new and improved contracts in 
the 3-D with a single blanket amount. 

There is more agency and company 
advertising, he said. At one point in 
National Board’s insurance to value 
campaign more than 4,500 agents had 
requested radio platters, sets of TV 
film, mats for advertising and leaflets 
for distribution. 

With a high public awareness of the 
need for insurance, Mr. Luecke noted 
that most successful agents today ap- 
pear to be pursuing a course adopted 
by a few outstanding agents 15 or 20 
years ago, account selling. One quite 
successful agent, for example, for many 
years has solicited new business only 
when he felt he was “on top of his 
accounts” enough so he could visit 
other prospects and offer his services. 
But he is adamant in maintaining the 
position that any customers he handles 
rely on him exclusively for all their 
insurance needs. 

Commercial accounts today usually 
are well handled by capable agents 
who have established a proper rela- 
tionship with their customers. But Mr. 
Luecke is not so impressed by how 
agents take care of insurance needs of 
individuals. The multi-peril dwelling 
policies have helped, but all too many 
capable agents still claim that time 
does not permit them to serve properly 
the individual purchasing insurance for 
his personal needs. There is no short 
cut to accomplishing this task properly 
and intelligently, he said—and it un- 
doubtedly calls for a certain amount of 
work outside of normal business hours. 
If there is a neglected area in the 
business today, it is the individual 
householder. But the expansion in 
budgeting of premiums has helped and 
he sees more of this in the future. 





Wislar President of 
N. J. Mfrs. Group 


George G. Wislar has been elected 
president of New Jersey Manufactur- 
ers Casualty and New Jersey Manu- 
facturers Indemnity of Trenton. He 
succeeds the late Frank E. Driscoll, 
who died in May. 

Mr. Wislar has been with the com- 
pany 34 years and was closely asso- 
ciated with Mr. Driscoll in under- 
writing for that time. 





Special Agent Robert W. Phelps has 
been reassigned by Harford Mutual to 
cover only North Carolina, and has 
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Urges Business to End Dupe Benefits in 
A&S or Lose Respect of Public, Doctors 


The actuary of a large multiple line 
company writes: 

A situation is developing in A&S 
insurance that is going to blow up in 
the face of the industry if something 
isn’t done. The exasperating thing is 
that nobody in the business seems to 
give the traditional hoot and holler in 
a hurricane about it. 

It is becoming more and more com- 
mon for an injured person to collect 
medical expenses in full from insur- 
ance two, three, four, five, or even 
more times. The public is catching on 
to the gravy train possibilities which 
means it is going to get worse fast. The 
doctors are puzzled and irritated. A 
few surgeons are boiling mad. Some 
in Rhode Island are refusing to fill 
out blanks beyond those necessary to 
cover the bill. 

All kinds of insurance are involved, 
—hospital, surgical, group, individual, 
company underwritten and Blue Cross- 
Blue Shield. Even auto medical pay- 
ments, legal liability and workmen’s 
compensation get into the act. Policies 
of men that never heard of each other 
pile up in multiple payments for the 
same broken arm. 

Take the case of Junior Jones. It is 
a little extreme, but could easily occur. 
Jones Sr. bought family Blue Cross 
and Blue Shield coverage during the 
regular enrollment campaign. A little 
later he and Mrs. Jones both went to 
work for Gadgets Consolidated Inc. 
G.C.I. has a group policy with Gar- 
gantua Casualty. This policy includes 
accident medical expense coverage for 
employe and dependents with a $1,000 
limit. It also includes pretty good hos- 
pital and surgical benefits, so Jones 
plans to drop his coverage with the 
Blues the next time he gets a pre- 
mium notice. 

About this time Jones Jr. comes 
home from school with a leaflet saying 
that the school board of Union school 
district is concerned for his welfare 
and has arranged with Gargantua 
Casualty to cover the expenses caused 
by any accident at school or going to 
or from school. All that is necessary 
is to put a $1.50 in the attached enve- 
lope and let junior give it to teacher. 
This sounds like a good deal so Mama 
takes three half dollars out of the 
grocery money and puts them in the 
envelope. 

One morning Jones is driving junior 
to school. At an intersection a truck of 
Interurbia Trucking Co. goes out of 
control and smashes into the Jones’ 





Several excellent Fire Companies are ex- 
panding their Fire-Allied lines writings. 
All of these companies are well known 
Stock operations. Openings are in Branch 
Offices (small number in Home Offices) 
medium and small cities, throughout the 
country. Men under 42 with at least eight 
years Fire-Marine underwriting experi- 
ence (acquired on company level) qualify. 
By reason of American Agency System 
operations, prefer men identified with 
this type of company. 

Well known companies and agencies, 
from all sections of the country have 
listed with us very large selection open- 
ings for all types and degrees experience 
—FIRE-CASUALTY-LIFE A.&S. Write for 
objective information about our service— 
no obligation to register. 


FERGASON PERSONNEL 


Po gay PERSONNEL EXCLUSIVELY 
lis St., Chicago 6, IIl. 
HArrison 7-9040 








We Broker Insurance Agencies 





ear. Junior gets a pretty serious con- 
cussion and lacerations. When the am- 
bulance, the surgeon, the hospital, the 
special nurses and the pharmacy get 
through, the bills add to $700. 

The Jones car is insured (so help 
me) in Gargantua Casualty and the 
policy includes auto medical payments 
coverage up to $2,000. 

Interurbia Trucking carries bodily 


injury liability insurance with limits 
of $100,000/300,000 in (you guessed 
it) Gargantua Casualty. 

Blue Cross-Blue Shield settle di- 
rect with the hospital and the sur- 
geon. All the rest of the mess drops 
on the desk of the long suffering local 
adjuster of Gargantua Casualty. 

He has a short tussle with his con- 
science. Should he make a reasonable 
offer to Jones Sr. based on the legal 
liability of Interurbia Trucking whose 
driver was clearly in the wrong? This 
would be based on expenses plus $1,- 
000 for pain and suffering, disfigure- 


ment and the. ever present chance 
that recovery may not be complete. 
Should he then airily tell Jones Sr. 
that he is now fully reimbursed and 
that therefore the other policies need 
not be drawn in? 

The tussle is resolved when he 
learns that Jones’ cousin is a negli- 
gence practice lawyer and has fully 
advised Jones about his rights. 

The adjuster cuts back his valua- 
tion on the disfigurement and the pain 
and suffering to $500; gets out his 
draft book, and writes the following 

(CONTINUED ON PAGE 20) 









Whether it is an attractive watch face . . . an imposing facade . 
impressive front office . . . the search for quality begins deep inside. . . 
“works”. 


How efficiently does it perform . 


with the 


How deep 
do you look ) 


for quality ? 





-.- Oran 


. . how well integrated are its com- 


ponent parts . . . how dependable its action? You will ask those questions 


whether it is a time-piece or an organization with whom you are doing 


business. In either case you will want to know about the “works”. 

The services of Chubb & Son, like a fine watch, are each, individually, 
precise and complete functions. Their separate performances all integrate 
into the smooth, accurate and dependable operation which so thoroughly 
characterizes Chubb & Son. 





CHUBB & SON, Underwriters 


90 John Street, New York 38, New York 


Managers 


FEDERAL INSURANCE COMPANY * VIGILANT INSURANCE COMPANY * THE MARINE INSURANCE CO., LTD. ¢ THE SEA INSURANCE CO., LTD. 


LONDON ASSURANCE (MARINE DEPT.) * ALLIANCE ASSURANCE CO., LTD. 


Ocean and Inland Marine . 


Aviation Insurance through Associated Aviation Underwriters 


Transportation ° 


Fire and Automobile > 


Casualty - Surety - Fidelity 
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$2 Million Gain for 
F.&D. in First Half 


In the first six months Fidelity & 
Deposit and American Bonding had 
consolidated net earnings of $2,908,123 
before federal taxes and a net income 
of $1,685,923, or $4.21 a share after 
taxes, according to the report to stock- 
holders by B. H. Mercer, president. 
The group earned $4.23 per share in 
the same period of 1956. 

Written premiums were $10,194,548, 


10.1% above the comparable results 
in 1956 and a new high. 

The incurred loss ratio remained at 
the same satisfactory level as in the 
first six months of 1956, while the 
operating expense ratio was slightly 
lower. The net result for the period 
was an underwriting profit of $1,985,- 
732, or $39,422 less than in 1956. Un- 
earned premium reserves increased 
$413,532, compared with a decrease of 
$358,917 last year. 

Net income from investments before 
federal income taxes was $922,391, or 











QUESTION: 









peril. 


BEST PROSPECTS 


Small and medium-sized mercantile and manvufactur- 
ing companies need Business Interruption Insurance 
most—yet very few of them know it exists. Here’s a 
really big and worthwhile group of prospects ready 


for development. 


AID TO SALES 


Among the many attractive sales aids 
available to American Casualty agents is 
this folder “Who Pays Your Salary When 
the Place Where You Work Shuts down?” 
It’s a short, easy-to-under- 
stand explanation of why 
Business Interruption Insur- 
ance is necessary. Folder 
formulas 
enable the client to deter- 
mine the amount of insur- 
ance needed. If you'd like 
to see a copy of the folder, 
just mail the coupon. 


AMERIGAN GASUALTY 


includes 





COAST-TO-COAST BRANCH OFFICE SERVICE 





American Casualty Company, Reading, Pa. 
Please send a copy of Business Interruption Leaflet FF-389. [] 


1! am also interested in learning more about American 


IN WHAT FIELD CAN! 
INCREASE MY SALES 800%? 


It has been estimated that if every firm which needed Business 
Interruption was provided with it, agents’ volume from this 
line would increase EIGHT times! 


BUSINESS INTERRUPTION INSURANCE pays your client the 
normal earnings of his business when the firm is inoperative 
because of destruction or damage by fire or other insured 
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Casvalty’s across-the-board multiple line facilities. oO 
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ADDRESS 

CITY ZONE STATE 














$5,634 less than last year. Due to a 
change in accounting for real estate 
taxes, roughly $34,000 more was 
charged this year against investment 
income than in the first half of 1956. 
Net investment income after federal 
taxes was $737,912, or $14,052 more 
than in 1956. 

Assets rose to $70,531,100 and pol- 
icyholders surplus to $42,212,975, from 
$69,602,748 and $41,275,733, respec- 
tively, at year end. 

Bonds and stock owned by F.&D. 
and its subsidiary totaled $58,498,479 
on June 30. Bonds were carried at 
amortized values and stocks at June 
30, 1957 market quotations. On mid- 
year 1957 market quotations for all 
bonds owned, the group’s consolidated 
assets would be $67,374,246 and pol- 
icyholders surplus $39,056,121. 


St. Paul F.&4M. and 
Western Life Stock 
Exchange Approved 


Stockholders of St. Paul F.&M. at 
a special meeting last week approved 
the proposal to acquire a minimum of 
80% of the stock of Western Life of 
Helena on an exchange basis. Stock- 
holders authorized a 15% stock divi- 
dend contingent upon the exchange 
becoming effective. It would be issued 
to stockholders of record prior to issu- 
ance of stock for shares of Western 
Life. 

If all of the outstanding shares of 
Western Life are acquired, new cap- 
italization of St. Paul F.&M. will be 
4,097,000 shares at a par value of $6.25, 
or total capital of $25,606,250 (after 
provision for the stock dividend and 
the exchange of stock with Western 
Life). It is expected that a cash divi- 
dend of $1.20 annually will be main- 
tained on the new stock as well as 
shares already outstanding. 

If and when the exchange of West- 
ern Life is effected, Western Life will 
continue as a separate company with 
its present officers and staff and with 
its own board of directors, which will 
include A. B. Jackson, president of 
St. Paul F.&M. 








End Pa. Surety Liquidation 


Commissioner Smith of Pennsylvania 
as state statutory liquidator of Penn- 
sylvania Surety Corp., has issued a 
notice to creditors of “the first and 
final” report. The report covers the 
period from Jan. 14, 1931, to March 31, 
1957, and shows $7,000 available for 
distribution to preferred creditors, 
whose claims amount to $11,266. 

There is no cash or other assets for 
general claimants, according to the 
report. The commissioner on Sept. 23 
will ask the Dauphin county (Harris- 
burg) court to discharge him as liqui- 
dator and close the estate. 


W. Va. Agents Set 
for Annual Parley 


The program has been completed 
for the annual meeting of West Vir. 
ginia Assn. of Insurance Agents at the 
Greenbrier, White Sulphur Springs, 
Aug. 11-13. About 250 are expected to 
attend. 

A. H. Criddle, executive vice-pres- 
ident of the Philadelphia agency of 
Ostheimer-Walsh, will discuss account 
selling. R. Newell Lusby, vice-presi- 
dent of America Fore group, will 
deal with the threat of compulsory 
auto insurance. 


Robert T. Foote, superintendent of | 


production and research of Hartford 
Fire, will talk on package policies ,and 
the newly-appointed commissioner, 
Harold E. Neely, will speak. 

The new national advertising pro- 
gram of the NAIA will be described 
by Porter Ellis of Dallas, member of the 
executive committee of NAIA. 

The annual banquet will feature an 
address by Dr. Walter A. Flick, head 
of the department of psychology at 
Washington & Lee university. Dr, 
Flick is a personnel consultant for 
various industries. 





British Insurers Sue 
Larson for KO on 


OK Reinsurer List 


Minister, Andrew Weir, and City 
General, three British insurers, have 
sued Commissioner Larson in federal 
court at Jacksonville, Fla., on charges 
that he removed them from the list 
of approved non-admitted insurers, 
which entitles them to do a reinsur- 
ance business in the state, without a 
hearing and _ without _ specifying 
charges. They contend this violates the 
due process provision of the constitu- 
tion. 

At the same time the suit of Presi- 
dential Ins. Co. of Jacksonville against 
the three British insurers for $200,- 
000 apiece was removed from Duval 
county circuit court to the federal 
court in Jacksonville, The Presidential 
suit states that as of last May 1 the 
British insurers owe it more than 
$514,000 under reinsurance agreements 
and that the insurers had refused to 
return $200,000 Presidential put up as 
deposit premiums. 





New York Branch Wins Trophy 


Standard Accident and Planet have | 


awarded their annual branch office 
merit trophy to the New York office. 


The 





Handley-Adams agency of 


Springfield, Mo., has moved to larger | 


quarters at 703 South Glenstone. 











IMSUBANCE ABJOSTERS 


Idaho Falls — 258 W. Broadway 





- ATWAYS READY 
| EXPERIENCED 





Pocatello, Idaho — First Security Bank 
Bldg. — P. O. Box 1227, Phone 4525 


Respected 
adjusters 
strategically 
located 
throughout the 
Intermountain 
West provide 
immediate action 
on all claims. 


P.O. Box 293, Phone JAckson 2-343] 
428 SOUTH MAIN — SALT LAKE CITY, UTAH — DA 2-254] 
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Pre-trial Can Aid 
in Court Speed-up, 
Attaining Justice 


Statistics from the common pleas 
court of Cuyahoga county, O., show 
that pre-trial procedures followed dil- 
igently by judges and lawyers can be 
made to work so that a great number 
of cases are disposed of long before 
they would be reached for trial, Har- 
vey J. McNeal of Cleveland told the 
insurance section of American Bar 
Assn. in New York. 

In 1952, when no definite pre-trial 
procedures were followed, settlements 
py the pre-trial judges in the county 
totaled 447, while settlements at the 
time of trial totaled 713 cases. In 
1954, the first full year thorough pre- 
trial procedures were followed, 970 
cases were concluded. In 1955, 1,795 
eases were disposed of by the pre- 
trial judges. 

Settlements in the trial rooms in 
1954 disposed of 285 cases, while 
settlements in the pre-trial rooms 
following definite pre-trial procedures 
disposed of 876 cases. In 1955, settle- 
ments at the time of trial fell to 210 
cases, while 1,593 cases were conclud- 
ed in the pre-trial rooms. 

With increasing population pros- 
perity, leisure time, and use of motor 
vehicles, trial courts have not been 
able to keep pace with the increase 
of litigation brought about by a 
mounting tide of accidents and re- 
sulting personal injuries, Mr. McNeal 
said. 


Lawsuits consume much more 
time in trial today than 15 to 20 years 
ago, he added, because attorneys on 
both sides produce much more medi- 
cal and scientific evidence ‘to support 
their respective sides of the action. 
In addition, painstaking inquiry of 
prospective jurors, plats, photographs, 
slides, diagrams, models and other 
types of demonstrative evidence are 
all part of the trial of a case today. 
Thus, many trial lawyers feel that 
the care given to the trial of lawsuits 
today is one of the primary reasons for 
the long delay between the filing and 
trial of cases and this delay in turn 
has resulted in crowded dockets in 
many large municipalities. 

However, Mr. McNeal ‘warned a- 
gainst the present hysteria to speed 
up trials lest it end in a serious de- 
terioration in the quality of justice. 
Litigants should not be deprived of 
justice and their day in court just 
for the sake of bringing dockets up 
to date, he declared. But a well 
thought out pre-trial procedure can 
be enacted which will not only 
achieve even-handed justice for the 
parties, but will also be a means of 
reducing trial time and crowded dock- 
ets. To achieve this all parties con- 
cerned must be willing whole heart- 

(CONTINUED ON PAGE 27) 





SAFETY & CLAIMS DIRECTOR—Large Midwest 
General Agency creating new department for 
handling special risks. Applicant must be 
familiar with duties as described in this 
advertisement. $8,500 


SURPLUS LINES & REINSURANCE UNDER- 
WRITER—Chicago—Light travel but heavy 
experience in field necessary. $9,000. 


Call or Write 








ED BOYDEN 
CADILLAC EMPLOYMENT AGENCY 


220 South State St. WAbash 
Chicago, ill. 2-4800 











Issues Status Report 
on Audrey Losses 


James F. Miazza, general manager 
of the southwestern department of 
General Adjustment Bureau, has is- 
sued a status report on the payment 
of losses resulting from Hurricane Au- 
drey June 27. So far GAB has re- 
ceived 49,342 losses and has closed 
24,158 for $6,854,631. 

Mr. Miazza’s report notes that dur- 
ing June the southwestern department 
closed 51,000 claims in Texas, Okla- 
homa and Arkansas, mostly tornado 
and hail. There was a suspense of 26,- 
000 open claims on hand when Audrey 
struck, but even before the wind hit 
the shoreline GAB was ready for ac- 
tion. The first report of Audrey came 
June 25, and the offices in Texas and 
Louisiana were alerted to be prepared 
for emergency, check storm supplies 
and locate additional office space in 
case the storm struck in their areas. 

At’ 6:30 a.m. on the morning of June 
27 Carl Durrett, GAB manager at 
Lake Charles, telephoned the south- 


western department at Dallas that 60 
mph winds were blowing in his city 
and the hurricane was expected before 
noon. He expected to be out of further 
telephone communication. The south- 
western department instructed W. J. 
Rellahan and A. R. Marlow to prepare 
to leave for the scene of emergency, 
and C. W. Morgan, executive assistant, 
who was at Fort Smith, Ark., was in- 
structed to report to Alexandria, La. 
These men loaded their automobiles 
with storm supplies—loss notices, fire 
folders, card indexes, proofs, and that 
evening arrived at their destinations. 
Mr. Morgan went to Alexandria and 
is still supervising temporary offices 
at Lafayette, Eunice, Opelousas, Crow- 
ley, and Alexandria. Mr. Rellahan, 
who went to Galveston, is in charge 
there, and Mr. Marlow is supervising 
operations at Lake Charles. 

Two days after the hurricane, 11 
temporary storm offices has been 
opened and equipped. 

While the hurricane was still pass- 
ing through Louisiana, GAB notified 
its national office of the gravity of the 
situation and asked for adjusting help. 
By Monday morning there were 200 


adjusters on hand or en route, plus 
clerical help, and within 10 days the 
adjusting force was increased to 325 
and today there are 356 adjusters un- 
der bureau supervision in the area. 
GAB rented 260 automobiles from Dal- 
las, Houston, New Orleans, Alexan- 
dria, Lafayette and Lake Charles to 
provide the adjusters with transporta- 
tion. All vacations of the southwestern 
department were cancelled and those 
already on vacation were called back 
to work. 


The hurricane caused losses in more 
than 73 communities, plus rural areas 
in Louisiana. 

Mr. Miazza points out that the cost 
of the catastrophe operation of this 
size, covering 25,000 square miles in 
Louisiana alone, is tremendous. The 
price is $20,000 a day for transporta- 
tion, maintenance, salaries, rent, post- 
age, etc. 





W. P. Knight has been promoted to 
assistant manager of the boiler and 
machinery department of Creamery 
_ Fire & Casualty of Minneapo- 
is. 











IN A SERIES 





"DELICATE" 


Precision-tooled engine parts have 


to be babied in transit. A sudden 
accident...a $115,000 loss. 
Loaded with aircraft engine pistons, a truck 


runs off the road to avoid an on-coming auto. 
It tips, careens down a 35-foot embankment 
and erupts into flames. In one moment a 
$115,000 cargo of delicate pistons becomes scrap 
steel—a total loss. 

A disaster . . . but not for the shipper, whose 
local agent had written Motor Truck Cargo 
coverage on the full $115,000 shipment... 
through Illinois R. B. Jones. } 

This agent had the profitable habit of calling 
us whenever he had high limits, unusual ex- 
posures or no facilities with regular carriers. 
Do the same when you want special service for 


special risks. 










IMINO Hh. B. JONES Une. « 2+ ceo». ee 


175 WEST JACKSON BOULEVARD e CHICAGO 4, ILLINOIS 


> WAbash 2-8544 
612 GARY NATIONAL BANK BUILDING » GARY, INDIANA 


> TUrner 5-3432 


REPRESENTING 


| Lloyd’s London 
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Seaboard Surety 


Advances Several 

Seaboard Surety has designated Ray 
M. Smith, vice-president and treasur- 
er, as the company’s principal under- 
writing officer. At the same time di- 
rectors appointed G. S. Oldfield vice- 
president in charge of the contract 
bond department, and W. S. Wehrell 
vice-president in charge of the fidelity 
and casualty division. 

Frank E. Schiele was appointed vice- 
president in charge of the agency de- 
partment, J. J. Schratwieser vice- 


president in charge of the eastern di- 
vision at New York, and J. F. Schmidt 
vice-president in charge of the west- 
er division at Chicago. 

Mr. Smith has been with the com- 
pany since it was organized in 1928. 
He was elected a vice-president in 
1934, a director in 1950, and vice-pres- 
ident and treasurer at the beginning 
of this year. 

Mr. Oldfield has spent his entire 
business career with the company, 
which he joined in 1938, as has Mr. 
Wehrell, who joined it in 1935. 

Mr. Schiele was with National Sur- 








COMPANY 
MANAGERS 


INSURANCE 
AND 
REINSURANCE 


ety before he joined Seaboard Surety 
in 1950. Mr. Schratwieser has spent 
substantially his entire career with 
Seaboard, since 1940, and Mr. Schmidt, 
who joined the company in 1934, pre- 
viously was with Massachusetts Bond- 
ing. His experience with the company 
has been spent with the Chicago of- 
fice. 


Approve 7.6% Hike 
in Okla. WC Rates 
Retroactive to May 3 


Oklahoma insurance board has ap- 
proved an average increase of 7.6% 
in workmen’s compensation rates, ret- 
roactive to May 3, as filed by National 
Council on Compensation Insurance 
early last month. Review of the special 
rate adjustment will be made at the 
annual hearing Oct. 1. 

The increase is a result of recent 
legislation raising maximum weekly 
benefits for temporary disability from 
$28 to $35 and for permanent disabil- 
ity from $28 to $30. National council 
estimated that the new law would in- 
crease loss costs 6.2% for permanent 
total disability, 7.7% for minor perma- 
nent partial disability, 7.5% for major 
permanent partial, and 20.1% for tem- 
porary total disability. 


Crandall Des Moines 
Aetna Casualty Head 


Alanson Crandall has been named 
manager of the Des Moines office of 
Aetna Casualty. He is now assistant 
manager at Indianapolis. He will suc- 
ceed Rolla N. Millure, who has been 
named manager at St. Louis. 

Mr. Crandall joined Aetna Casualty 
in 1946 as a field representative at 
Providence, transferred to Hartford in 
1950 as agency supervisor and sub- 
sequently became superintendent of 
agents. He was named to Indianapolis 
two years ago. 


Chicago Brokers Will 
Fight Coercion Instead 


of City License Fee 


Insurance Brokers Assn. of Illinois 
has notified its members that as an 
association it will take no action to op- 
pose the Chicago ordinance requiring 
brokers to be licensed at a fee of $25 
a year. Noting that the city has author- 
ity to license brokers and that it is a 
revenue measure, the directors of the 
brokers association comment that the 
license fee “is a single annual charge 
as compared to the problem of coer- 
cion which often costs many of us 
several times this amount each year. 
The language of the existing (license) 
ordinance may render it accessible to 
successful correction of defects, but 
as a tax, the city could, of course, cure 
the ambiguity through the choice of 
appropriate language.” 

The directors say that they intend 
to devote the major portion of the 
funds they have available for legal 
and similar purposes to combat coer- 
cive practices affecting the placing of 
insurance. 





— Audits for Casualty & Inland Marine Carriers 
K. L. PEARCE COMPANY payrott aupir SERVICE 


Payroll Audit Service—has the ability and get-up to get the job done adequately. 
PROMPT SERVICE—Payroll and other casualty audits by representative field 


auditors. AGENCY CONTACT ALWAYS. 








WOME OFFICE—INSURANCE EXCHANGE Bldg., DES MOINES, IOWA 





PHONES CH 3-8649-—CH 3-8646 
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New Texas Board Asks 
Rulings on Its Powers 


The new Texas board of commis- 
sioners has asked Attorney General 
Wilson to define its powers with re- 
gard to the operations of the liquida- 
tion divisions. Among the questions 
are: “Is the liquidation law constitu- 
tional in that it attempts to give an 
executive agency some of the powers 
of the courts? Does the law call for an 
administrative or a judicial liquida- 
tion? Can a district court appoint a 
receiver other than the board-named 
liquidator?” 

The request for ruling made clear 
that no effort is to be made now to 
define the powers of the board and 
those of the executive commissioner, 
The law creating the new board at- 
tempted to transfer all duties except 
ratemaking, rulemaking, and hearing 
appeals from the old board to the 
commissioner, but Penn J. Jackson, 
board chairman, and David B. Irons, 
both of whom are lawyers, are not 
sure that the law has that effect. 


Northwestern Mutual 
Names Wilcox, Watkins 


Milo Wilcox, assistant vice-presi- 
president of Northwestern Mutual, has 
been elected a vice-president. Garl 
Watkins, general counsel, was elected 
a director. 

Mr. Wilcox joined Northwestern Mu- 
tual in 1920. He was editor of company 
publications until taking over public 
relations and special assignments for 
Northwestern in connection with field 
activities. He became assistant vice- 
president in 1949. 

Mr. Watkins was made a member of 
the legal department when it was es- 
tablished in 1948, and in 1954 became 
general counsel. 


Henry L. Moffett, vice-president of 
Secured of Indianapolis, has _ been 
elected a vice-president of National 
Assn. of Independent Insurers. 


STOCKS 


By H. W. Cornelus, Bacon, Whipple & Co. 
135 S. La Salle St., Chicago, July 30, 1957 
























































Bid Asked 
I RD seiciirntrnrsiines 144 147 
Aetna Fire 6342 65 
Aetna Life 202 205 
SI, .. ,caiicceticcntnmrinsctvninininns 28 29 
American Equitable 2842 31 
American (N. J.) ....... 25 26 
American Motorists 10% 11% 
AMETICAN SUreEty .....cscsccccscccssossssees 173% 1854 
Boston 29% 3012 
IE TNE osc tesieseasncsrconsiecocgsenses 27 28 
Continental Casualty wv 89% 9042 
Crum & Forster COM. .......cceseseeeee 53 55 
Federal 3434 3534 
ee 41% 43 
Fireman’s Fund .... 50% 51% 
Firemen’s (N. J.) 37 38 
General Reinsurance 45 46% 
Glens Falls 26% 274 
Globe & Republic ..........ccccccccseee 1642 11% 
Great American Fire ....... 32% 33% 
Hanover Fire .... 36 37 
Hartford Fire 147 146 
Home (N. Y.) sens 41 42 
Ins. Co. of No. America 105% 108 
Maryland Casualty ...... 34% 354% 
Mass. Bonding ... 29 30 
National Fire .... 71 73 
National Union ... 341% 35'4 
New Amsterdam Cas. ......... 46 472 
New Hampshire ...........ccsecsscssseesess 38 39% 
North River 32 33% 
Ohio Casualty 21 22% 
Phoenix Conn. 64 65 
Prov. Wash. ....... 19% 20% 
St. Paul F.&M. 56 5742 
Security, Conn. ... 28 29 
Springfield F.&M. 42 4344 
Standard Accident . 52% 53% 
Travelers 81 82 
U.S.F.&G. 64 6542 
U. S. Fire 21% 2242 
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ASSETS 
Cash $ 862,064.60 





*Bonds and Stocks_____________ 15,343,603.47 





Interest due and accrued 58,424.58 
Agents and Departmental 

Balances 1,625,547.09 
Real Estate 62,000.00 
All other Assets. 126,651.86 


Total admitted Assets_$18,078,291.60 


Reserve for Loss Expenses__.__ 
Reserve for Unearned Premiums 
Reserve for Taxes and Expenses 
All other Liabilities____ 


LOYALTY GROUP 

















FIREMEN’S INSURANCE COMPANY 
OF NEWARK, NEW JERSEY 


DECEMBER 31, 1956 





ASSETS 
Cash $ 5,518,043.87 
Mortgage Loans on Real Estate 919,345.67 
*Bonds and Stocks 175,209,752.30 
Interest due and accrued__ 436,618.85 

Agents and Departmental 
Balances 3,946,903.97 
Real Estate 2,958,000.00 


Equity in Marine and Foreign 
Insurance Pools 10,942,414.98 
2,065,416.71 


Total admitted Assets_ $201,996,496.35 








All other Assets 


LIABILITIES 
Reserve for Losses______$ 37,769,677.75 
3,846,000.00 
55,576,597.70 
1,954,250.00 


Reserve for Loss Expenses__— 
Reserve for Unearned Premiums 
Reserve for Taxes and Expenses 


Funds held under Reinsurance 


Treaties 7,537,594.98 


324,094.62 
15,000,000.00 
79,988,281.30 


$201,996,496.35 


All other Liabilities. 
Capital 
Net Surplus 
Total 





SURPLUS TO POLICYHOLDERS $94,988,281.30 


Securities carried at $4,090,259.60 in the above statement are deposited as required by law. 


NATIONAL-BEN FRANKLIN INSURANCE 
COMPANY OF PITTSBURGH, PA. 


DECEMBER 31, 1956 


LIABILITIES 


Reserve for Losses__.._.-$ 3,776,967.77 


384,600.00 
5,521,842.39 
196,365.00 
103,005.98 
2,000,000.00 
6,095,510.46 


$18,078,291.60 


Capital 
Net Surplus 


Total 





SURPLUS TO POLICYHOLDERS $8,095,510.46 


Securities carried at $2,086,802.60 in the above stat 





t are deposited as required by law. 


THE METROPOLITAN CASUALTY INSURANCE 
COMPANY OF NEW YORK 


DECEMBER 31, 1956 








ASSETS 

Cash $ 1,530,271.76 
Mortgage Loans on Real Estate 9,000.00 
*Bonds and Stocks 38,767,115.71 
Interest due and accrued 145,923.17 
Agents and Departmental 

Balances 3,758,150.11 
Equity in Marine and Foreign 

Insurance Pools. 202,834.42 
PD ith Asti ti 214,037.08 


Total admitted Assets_$44,627,332.25 


Reserve for Taxes and Expenses 
All other Liabilities____ 


LIABILITIES 
Reserve for Losses. $ 11,330,903.31 
Reserve for Loss Expenses_ 1,153,800.00 





Reserve for Unearned Premiums 16,565,527.17 


615,695.00 
231,148.39 
3,000,000.00 
11,730,258.38 


Capital 
Net Surplus 


Total $44,627,332.25 


SURPLUS TO POLICYHOLDERS $14,730,258.38 


Securities carried at $4,346,473.47 in the above st 


Western Department 


120 So. LaSalle St., Chicago 3, Illinois 


Southwestern Department 
912 Commerce St., Dallas 22, Texas 


. ad 
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ited as required by law. 
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MILWAUKEE INSURANCE COMPANY 
OF MILWAUKEE, WIS. 


DECEMBER 31, 1956 


ASSETS 
Cash $ 898,584.08 
Mortgage Loans on Real Estate 314,698.21 


*Bonds and Stocks__..._________ 44,759,683.28 








Interest due and accrued 158,274.88 
Agents and Departmental 

Balances 2,863,446.61 
All e8llel AGN iicncine 316,395.11 


Total admitted Assets_ $49,311,082.17 


LIABILITIES 
Reserve for Losses $11,330,903.31 
Reserve for Loss Expenses 1,153,800.00 





Reserve for Unearned Premiums 16,565,527.17 


Reserve for Taxes and Expenses 516,595.00 
All other Liabilities 151,809.57 
Capital 3,000,000.00 
Net Surpius 16,592,447.12 
Total $49,311,082.17 


SURPLUS TO POLICYHOLDERS $19,592,447.12 


Securities carried at $2,958,841.60 in the above statement are deposited as required by law. 


COMMERCIAL INSURANCE COMPANY 
OF NEWARK, N. J. 


DECEMBER 31, 1956 





ASSETS 
Cash $ 934,735.84 
Mortgage Loans on Real Estate 414,862.64 
*Bonds and Stocks________.__. 40 300,943.62 
Interest due and accrued___ 156,166.83 
Agents and Departmental 
me © A 
Equity in Marine and Foreign 
Insurance Pools 217,110.96 
All other Assets 130,673.39 


Total admitted Assets_ $46,404,412.86 








LIABILITIES 
Reserve for Losses $ 11,330,903.31 
Reserve for Loss Expenses 1,153,800.00 
Reserve for Unearned Premiums 16,565,527.17 
Reserve for Taxes and Expenses 607,495.00 
All other Liabilities 121,598.79 
Capital 3,000,000.00 
Net Surplus _._- 13,625,088.59 
Total $46,404,412.86 


SURPLUS TO POLICYHOLDERS $16,625,088.59 
Securities carried at $1,696,848.40 in the above statement are deposited as required by law. 


ROYAL GENERAL INSURANCE COMPANY 
OF CANADA 


DECEMBER 31, 1956 


ASSETS 
Cash $ 
Bonds and Stocks. 
Interest Due and Accrued. 
Agents and Departmental Balances 
All other Assets 





42,794.64 
404,158.65 
2,945.21 
11,541.53 
19,300.00 





Total admitted Assets____ $480,740.03 


LIABILITIES 
Reserve for Taxes and Expenses_ $ 
Capital 
Net Surplus 


2,780.94 
100,000.00 
377,959.09 





Total $480,740.03 





SURPLUS TO POLICYHOLDERS $477,959.09 


Securities carried at $55,636.41 in the above 


+ * i ro | 





are dep as required by law. 


*Valuations on basis prescribed by National Association of Insurance Commissioners 


HOME OFFICE 
10 PARK PLACE, NEWARK 1, NEW JERSEY 


Foreign Department 
102 Maiden Lane, New York 5, New York 
206 Sansome St., San Francisco 4, Calif. 


Pacific Department 


220 Bush St., San Francisco 6, Calif. 


Canadian Departments 


800 Bay St., Toronto 2, Ontario 
535 Homer St., Vancouver 3, B. C. 
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American Names Two 
in Casualty Unit 


American group has advanced V. E. 
Langley to field superintendent and 
Carl H. Friedewald to assistant super- 
intendent, both in the casualty under- 
writing department. 

Mr. Langley joined American Auto 
at Atlanta in 1946, was named a super- 
vising underwriter there in 1947, went 
to the head office as automobile under- 
writer in 1948, and became a senior 
underwriter in 1951. 

Mr. Friedewald joined American 


Auto in 1950, completed the technical 
training program, was assigned to the 
underwriting department as a liability 
underwriter and in 1955 transferred to 
Milwaukee as casualty underwriting 
supervisor. He went to Newark last 
February as underwriting supervisor. 





Three New Johns & Co. Oftices 


Johns & Co., independent adjusters 
of Tampa, have opened offices in Bra- 
denton, Daytona Beach, and Cocoa. Ed- 
ward G. Tarleton is manager at Bra- 
denton, E. W. Cummer at Daytona 
Beach, and C. A. Buckel at Cocoa. 


NFPA Gets out Book on 
Fire Research in U.S. 


A description of the principal agen- 
cies engaged in research on fire in 
the U.S. and 10 other countries is con- 
tained in the book, Research on Fire, 
just published by National Fire Pro- 
tection Assn. The book reports on 
the facilities, personnel and manage- 
ments of 54 fire research centers 
sponsored variously by private, in- 
stitutional, industrial and governmen- 
tal interests. It was compiled and 
edited for the NFPA committee on 





























“9 
lM 


4. 









EXPERIENCE... iN 


In insurance, as in fishing, success 
depends upon this matter of experience. 
The kind of experience, for instance, 
that enables us to maintain our position 
as ‘‘America’s No. 1 Accident & Sickness 
Insurance Company®”’. In this, our Diamond 
Jubilee Year, we feel that the completion of 
those first sixty years depended heavily 
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upon that accumulated experience. We 
know our experience can work for you. 


Contact us now. 


CONTINENTAL 
CASUALTY 
COMPANY 


Chicago 4, Illinois 


Continental Assurance Company 


Transportation Insurance Company 


Transcontinental Insurance Company 
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A MEMBER OF THE CONTINENTAL-NATIONAL GROUP 


National Fire Insurance Company of Hartford 





1897 - 1957 _ 





—_—. 


— 


research by the association’s chief en. 
gineer, Horatio Bond. 

Research activities described ip. 
clude fire testing of structural assem. 
blies, measurements of the rate of 
flame spread over wall finishes, tests 
of flameproofing treatments for wood 
and for fabrics, and determining de. 
grees of combustibility, flammability 
and explosiveness of materials, 

The book also details development 
work on automatic sprinkler systems 
and on other fire protection equip. 
ment such as pumps, hose and noz. 
zles used by fire departments, 

The report’s descriptions of a num- 
ber of organizations reveal the close 
relation of their origins to the earliest 
formal attempts at fire research. Ear. 


ly work on automatic sprinkler sys. | 
tems, for example, led to the forma. | 


tion in 1896 of NFPA and to the 
founding of such important fire labora. 
tories as Factory Mutual laboratories 
(1886), Norwood, Mass., and Under- 
writers’ Laboratories (1900), Chicago, 

The book is $5 per copy at NFPA’s 
publications department, 60 Battery. 
march street, Boston. 





Leo B. Menner & Son to 





Begin Business This Fall 


George J. Stewart, president of the 
Stewart, Smith organization, and Leo 
B. Menner, execu- 
tive vic e-pres- 
ident of Stewart, 
Smith (Ill.) Ine 
announce the res- 
ignation early in 
September of Mr. 
Menner to become 
president of Leo 
B. Menner & Son 
with offices in the 
Board of Trade 
building, Chicago. 

Both companies 


will handle all 
Leo B. Menner lines of insurance 
and reinsurance 


on a nationwide basis for agents, bro- 
kers and companies. 

Leo B. Menner & Son Ince. will also 
actively enter the life insurance field. 





Mich. Agents List Events 
for Annual Sept. 16-17 


Michigan Assn. of Insurance Agents, 
at its annual convention Sept. 16-17 
at Grand hotel, will hear M. F. Mc- 
Caffrey, Detroit, discuss current con- 
ditions in the fire field. The proposed 
nationwide advertising campaign of 
the national association will also be 
explained and L. Rubin, secretary of 
Mackinac Bridge Authority, will des- 
cribe the new bridge linking the lower 
and upper peninsulas of Michigan. 


Coppock Joins G. F. O'Day 


William G. Coppock, who has been 
branch manager at Lombard, III., for 
Western Adjustment, has gone with 
George F. O’Day Inc. of Roselle, II, 
as a member of the firm. G. F. O’Day 
is a builder of new homes in the 
Roselle area, and the new firm was 
created to specialize in the handling 
of fire loss repairs for insurance com- 
panies. Mr. Coppock had been with 
Western for ten years, the last six as 
branch manager. 








Joins Enger, Barnett & Hurwith 


D. J. Bierwert on Aug. 15 will be- 
come a member of the firm of Enger, 
Barnett & Hurwith agency of Chicago. 
He has been in insurance for a number 
of years and is now casualty manager 
for Moore, Case, Lyman & Hubbard. 





Insurance Women’s Assn. of Sonoma County, 
Cal., has started activities with a charter mem- 
bership for 40. Shiela Woolley, a former mem- 
ber of the San Francisco association, is_chair- 
man, and other officers are Loretta Shaffer 
vice-president, Anita Wickam secretary 
Marilyn Younger treasurer. 
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Describes Cover and Capacity Problems 
Peculiar to Motion Picture Producers 


Some interesting comments on the 
insurance problems of the motion pic- 
ture industry and why it goes to Lon- 
don Lloyds for considerable coverage 
were presented by Benjamin Lorber, 
director of insurance of Universal Pic- 
tures Co., in his lecture on internation- 
al insurance markets at the school of 
law of University of California, Berke- 
ley. ae ee ; 

The motion picture industry contin- 
ually is faced with the great problem 
of concentrated values and unusual 
risks arising out of its customary daily 
activities, he said. The business could 
never have reached its great heights of 
production without the institution of 
insurance, both domestic and foreign. 
This is true, more or less, of every 
other major business enterprise in this 
country and throughout the world, he 
declared. 

Each industry, each business enter- 
prise, because of its own peculiarities 
of operation and production, faces the 
same daily problem of protecting its 
assets, both human and _ physical, 
against unforeseen and unpredictable 
happenings which might wreck its fi- 
nancial stability. The field of risk capi- 
tal would disappear if all business were 
not relieved from fear of loss. 


In southern California Universal 
Pictures has a plant that covers 40 
acres with a physical and insurable 
value of approximately $35 million ex- 
clusive of motion picture negative film 
in process, he went on. In one part of 
this plant the company has one area 
no larger than a lecture room in which 
master negatives and positives are 
stored that have an average daily 
value in excess of $15 million. Up to 
recent years these master negatives 
were made of inflammable nitro-cellu- 
lose film but recently have been 
changed to acetate safety film. 

During the course of production, 
these negatives are insured at full 
value, which can run into severai mil- 
lion dollars for each motion picture. 
The last step of the production is the 
manufacture of what is called fine 
grain or protection print, from which 
a dupe negative can, in turn, be made. 
Upon manufacture of a_ satisfactory 
protection print, all insurance on the 
negative is dropped, since the protec- 
tion print itself offers protection 
against loss of the negative. 

With the advent of TV, the great li- 
brary of old negatives which had no 
insurable value since their exhibition 
potential had been exhausted, took on 


PAUL TEMPLE 
AND ASSOCIATES 


INSURANCE ANALYSTS 


Purchase, Re-Insurance 

and/or Merger of Life, Fire and 
Casualty Insurance Company's 
negotiated in confidence through 
the facilities of this 30 year 

old organization. 


PAUL TEMPLE FW Oy -t31 0103 9-Ub a 
55 NORTH CLARK STREET 
ILL 


CHICAGO 26 


new significance, These old libraries 
suddenly acquired a marketable value 
of $20 million to $50 million for each 
of the motion picture companies. The 
positives, which had no value, sudden- 
ly became the subject of insurance with 
the need of a very large insurance 
capacity. The combination of American 
and international insurance was able 


to help solve the problem and protect 
the property. 

One unusual area of risk in motion 
pictures is what is called “producer’s 
indemnity” or “cast insurance.” Here 
the purpose of protection is to idem- 
nify the producer of motion pictures 
against a loss which might result from 
either illness, accident or death of a 
principal actor during the course of 
production. Frequently great sums of 
money, and sometimes as much as $1 
million or $2 million can hinge on the 
indisposition of one member of the 
cast. 


In casualty insurance, underwriting 
the protection of the corporate struc- 
ture of Universal Pictures against loss 
arising from third party claims re- 
quires thinking in terms of traffic to 
and from all parts of the world, in 
terms of third party liability exposure 
in all parts of the world, and of limits 
running as high as $5 million to $10 
million, Mr. Lorber commented. The 
company operates in 32 states and 70 
countries. Its employes enter and do 
business in all 48 states. Consequently 
it is subject to the workmens’ compen- 

(CONTINUED ON PAGE 17) 
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...when the AG-EMPIRE Fieldman 
is your pilot! 































hind 


Many thanks, Herb. We sin- 
cerely believe we have the 
most capable fieldmen of any 
company our size and weight 
in the business — and we see 
the proof every day as busy 
agents take time to write andi 
tell us so. PPS. Our mailbox is: 
open to ALL agents... and! 
we're real easy to write to! 
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Recovery Under EC. 
in Mo. Tornado Loss 


A poucysolder whose home was de- 
stroyed in the May 20 tornado at Rus- 
kin Heights, the Kansas City suburb, 
is bringing suit in circuit court to de- 
termine whether the Missouri valued 
policy law applies to windstorm as 
well as fire. 

John F. Tignor, the insured, con- 
tends the law is vague, but Anchor 
Casualty, which offered to restore Tig- 


nor’s property to the same condition 
it was before the storm or pay the 
amount necessary to restore it, says 
the law is very clear, and calls atten- 
tion to a Missouri supereme court de- 
cision of 1903 holding the valued pol- 
icy law applies only to fire losses. 





Employers Mutuals of Wausau have 
appointed James E. Finch field sales 
manager at Kansas City. He joined 
the group in 1950 as a fire engineer 
after three years with Missouri In- 
spection Bureau. 





Mich. Group Studying 
Compulsory Instructed 
to Report by Christmas 


A governor’s commission studying 
the uninsured motorist problem in 
Michigan was instructed last week by 
James M. Hare, secretary of state and 
chairman ex-officio of the group, to 
present its report by Christmas. 

Mr. Hare, who advocates compul- 
sory, admitted after the first meeting 
that a unanimous commission recom- 
mendation is unlikely, and predicted 








“Unforeseen events . . 





-need not change and shape the course of man’s affairs” 


He won’t feel the pinch 


But you will. On your bank account... if you get caught by 
unexpected trouble—an accident ...a lawsuit ... auto crash... an embezzlement. 
There are scores of such traps. And it takes only one. Unless you’re protected 
such a loss could be ruinous. The way to safeguard yourself is to 
consult your local independent agent or broker. He can give you the right kinds 


and right amounts of insurance coverage -before you get in a pinch. 


Remember: because your Maryland agent knou 


1s his business, it’s good business for you to know him. 


MARYLAND CASUALTY COMPANY 


There are many forms of Maryland protection for business, 
Bonds, and Fire and Marine Insurance ar 


Baltimore 3, Maryland 


that a majority report and one or more 
minority reports will be presented to 
the 1958 legislature. He said he jp. | 
tends to seek opinions from 2,000 mo. 
torists on compulsory, an uncollectible 
judgment fund, and the attachment of 
a distinctive marker to license plates 
indicating that the driver is uninsureg 
for liability. 

Waldo O. Hildebrand, secretary. 

manager of Michigan Assn. of Insur. 
ance Agents and a member of the com. 
mission, said he opposes a compulsory 
law and cited Massachusetts experi- 
ence to support his position. He ree. 
ommended that the commission ex. 
amine the need for a compulsory mo. 
tor vehicle inspection law and study 
the problem of licensed drivers who 
are uninsurable owing to poor driving 
records. 
' Elmer White, Michigan Press Assn. 
inquired whether passage of compul. 
sory would not “amount to giving a 
green light to the lousy driver . . . the 
attitude would seem to be that as long 
as he is insured it doesn’t matter 
whether he is half-blind or just isn’t 
competent to drive.” 

Messrs. Hildebrand and White and 
Harold Lillie, Lansing safety council, 











will report on similar studies con- 
ducted in other states. 

Robert Marx of Detroit, commission 
consultant and former Ohio superior 
court judge, advocated compulsory and 
praised the New York law as “very 
simple to administer.” : 

Edward R. Curtis, Michigan State 
university and commission chairman, 
estimated that 10% of Michigan mo- 
torists are uninsured. He said that the 
uninsurable driver poses a major 
problem and that every plan devised 
so far contains “plenty of loopholes.” 
“Compulsory insurance,” he - said, 
“doesn’t protect against uninsured 
drivers from out of the state or against 
hit-run drivers or operators of stolen 
cars.” Joseph Brady, Citizens Mutual 
Auto, outlined the uninsured motorist 
coverage available from many insur- 
ers. 





Western Adjustment Names 


Hanselmann in Lombard, Ill. 


Western Adjustment has appointed 
W. G. Hanselmann manager of its 
Lombard, IIl., office. He joined the 
company in 1943 at Grand Rapids, 
Mich., served as resident adjuster at 
Burlington, Ia., and has been a senior 
adjuster at Chicago since 1953. 





Taylor Claims Service Expands 

Taylor Claims Service of Joplin, Mo., 
has appointed Benjamin Francka man- 
ager at Springfield, Mo., and Richard 
Ebert manager of a new branch at Leb- 
anon, Mo. R. M. Montgomery and W. 
C. Hightower has been added to the 
staff at Joplin. Mr. Francka has been 
with Miller, Fariman & Sanford law 
firm in Springfield, and Mr. Ebert has 
been with Taylor Claims at the head 
office in Joplin. 


Gery (Ind.) Assn. of Insurance Women has 
elected Mrs. Bernice Benfield president; Mrs. 
Edward Bowers vice-president; Mrs. Myles 
Vitkus recording secretary; Mrs. Rae Pritchard 
corresponding secretary, and Mrs. Lillian Davis 
treasurer. Miss Dolores Bierwagon and 
John Wilsky have been named directors. 








One of the South's leading 
multiple line companies... 





industry, and the home. Casualty Insurance, Fidelity and Surety 
e available through 10,000 agents and brokers. 


| ROY J. MARTIN, President 








Another striking ac 


ivertisement to help build more business for the local agent or broker 
by dramatizing the importance of his knowledge and judgment. 





INQUIRIES FROM BONAFIDE AGENTS INVITED 


| | 238 Loyola Avenve = New Orleans, Le. 
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Service Fire Naming 
Agents, Risque Says 


Service Fire assured Commissioner 
Gold of North Carolina at a public 
hearing that it is licensing its agents 
and classifying its auto collision risks 
properly in the state. The company 
had been directed by Mr. Gold to show 
cause why its license shouldn’t be sus- 
pended or revoked for failing to license 
agents and for misclassifying risks. 

J. Page Risque of New York, vice- 
president of Service Fire, testified the 
company is now getting proper clas- 
sification information and said that it 
has 70.2% of its North Carolina risks 
in the lowest rated class 1. The compa- 
ny also has licensed eight agents and 
plans to license more, he said. 

Mr. Gold said he would ask for ad- 
ditional information before setting a 
date for continuance of the hearing. 
Service Fire left with him a list of its 
North Carolina risks rated in class 2. 





164 Complete Exams for 
Final Institute Certificate 


Requirements for the final certif- 
icate of Insurance Institute of America 
were completed by 164 persons in the 
examinations given May 20-22. Award 
winners are from 49 cities throughout 
the U. S. Where the size of the group 
warrants, certificates will be preseni- 
ed at a public meeting. 

A total of 864 persons attempted 
953 of the A, B and C examinations 
in 78 cities in 23 states, compared 
with 759 persons who took 972 exam- 
inations in May, 1956. Since the first 
series of examinations were given in 
1953 under the revised educational 
program, 951 persons have’ been 
awarded final certificates. The next 
examination series will be conducted 
Jan. 20-22. 


Palumbo N. Y. IM Head of 


Providence Washington 


Providence Washington has appoint- 
ed John Palumbo manager of the in- 
land marine and multiple peril de- 
partments in New York City. Mr. Pa- 
Iym*o formerly we TM ~-nacer of 
Fireman’s Fund in New York and was 
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Un‘versal Mutual Casualty 
Suspends All Operations 


Universal Mutual Casualty of Chi- 
cago has suspended ail operations and 
hes reted jit- mrctantines brresc - 
follows: Auto to North America, glass 
to Reserve of Cnmi.agu, aia a&S to 
Community Mutua! of Chicago. 





Allied Fire of Utica, which is the 
stock fire insurer wholly owned by 
Utica Mutual, is being liquidated and 
dissolved. 


H. WY. SADLER 


& C0. 


@ REINSURANCES 
@ SURPLUS LINES 


@ EXCESS COVERS 
@ OCEAN MARINE 


Correspondents of 


Llopd’s, London 


175 W. Jackson Blvd. 
WAbash 2-7681 
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ADT Officials to 
Eye Systems Abroad 


American District Telegraph Co.’s 
security and fire alarm systems over- 
seas will receive official inspection by 
three ADT representatives who left 
for Europe late in July. They are 
King Young, assistant to the vice- 
president; Eugene L. Fuss, engineer- 
ing consultant, field service, and Alan 
Watton, field representative. 

They expect to visit installations 
in seven countries to assure that the 
equipment receives the same quality 


of maintenance as systems serviced 
through ADT central stations in the 
U.S. 


Stewart, Smith (Ill.) has set up a 
cargo marine department with A. C. 
Wynne in charge. Coverage will be 
provided for all commodities, imported 
or exported. 





The Cathcart agency of Davenport, 
Wash., has been sold by Mrs. Bertha 
A. Cathcart to Daniel A. Armstrong. 
Mrs. Cathcart operated the agency 
since 1927 when her husband died. 


Hawkeye-Security 
Appoints C. H. Kruse 
Manager at Kansas City 


Hawkeye-Security group has ap- 
pointed C. H. Kruse manager at Kan- 
sas City. He joined the group in 1938 
and has served in underwriting, field, 
and branch manager assignments. 





The offices of Colorado Insurors 
Assn. have moved to room 226 in the 
C. A. Johnson building at 509 Seven- 
teenth street, Denver 2. 








Giving competent service to insureds 
‘is far from the simple matter it used 
itobe... 
| Today’s agents have to recognize 
_new exposures .. . know the available 
coverages . . . and have the confi- 
‘dence to do a real selling job on any 
protection their prospects need. 
Recognizing this, the Hartford 
Fire Insurance Company Group 
began providing modern educational 
facilities for its agents and their 
employees in early 1945. Students at 
‘the Training Centers’ four week 
courses include both men and women 
. .. both new and veteran insurance 
producers. 

Novices discover how to go about 
their jobs efficiently. Seasoned pro- 
ducers add to their present store of 
knowledge, and are brought up to 











date on insurance trends and methods 
through which they can offer better 
service to their communities. 

All who attend the Training 
Centers receive a solid and thorough 
grounding in either fire and inland 
marine insurance or casualty insur- 
ance and bonding, or both, accord- 
ing to their own interests. Among 
other things, they learn how to deter- 
mine the risks of loss which face 
property owners. They learn how to 


Year in and year out 
you'll do well with the 


Hartford 


Fire Insurance Company 


Group 







To earn more... 


Hartford Agents 


learn more... 


at the Hartford Training Centers! 


select —in kind and amount — the 
coverages needed . . . how to figure 
costs ... how to explain their recom- 
mendations . . . how to overcome 
sales resistance. 

They learn, in short, how to do a 
superior job for themselves, their 
agencies and their customers. 

Want to know more about our 
Training Centers? Ask your Hartford 
Group special agent for details. Or 
write direct for adescriptive brochure. 


Hartford Fire Insurance Company 

Hartford Accident and Indemnity Company 

Hartford Live Stock Insurance Company 

Citizens Insurance Company of New Jersey 
Hartford i5, Connecticut 

New York Underwriters Insurance Company 

New York 38, New York 
Northwestern Fire and Marine 
Insurance Company 


Twin City Fire Insurance Company 
Minneapolis 2, Minnesota 








12 


HieNATIONAL UNDERWRITER 





August 1, 1957 





—— 


1956 Countrywide Fire Experience from N. Y. Department Compilations 





The 1956 countrywide fire experi- 
ence of New York entered companies 
is shown herewith, as compiled by 


Incurred losses are based on case 
estimate reserves and exclude alloca- 
ted claim expense. Expense ratios in- 



































































































sion and brokerage and taxes and 
fees, which are based on written pre- 
miums. Expenses do not include fed- 


shown which had a premium volume 
of less than $10,000. Also, where 
groups filed consolidated expense ex. 









































































































































the New York department for its clude both allocated and unallocated eral income tax, and the net gain is hibits, no results are shown for indi- 
publication, “1956 Loss and Expense claim expenses. All ratios are based before such tax. Companies are not vidual insurers in those groups. 
Ratios.” on earned premiums except commis- = | ; = — 
Unvaawatine Ratios names PENSES 
(Countrywide) ‘ountry wide) 
: Net Net aihenaiiandnstelbbeel 2 
| — ie. earned | Loss | Commis-| Other | Taxes 
Unperwarrine Ratios } Awarsis or Expenses (Countrywide) | (Countrywide) | Expenses | Net adjust- | sion and | acquisi- ener and 
(Countrywide) (Countrywide) (adjusted)| gain brokerage . ton E | fees, 
Net Net | | | adrusted )} Ww E | Ww 
COMPANY premiums premuums aiateiatines = . as ——— — _ ae 
written — | | —STOCK COMPANY AGGREGATES : at al ahl eat asl ee 
(Countrywide) | (Countrywide) | Loses | Expenses | 4952 . ‘ | $1,152,007, 104 | $1, 109,265, 557 4.7/9 | | | 
46.9 | 7.6) 3.0 24.9 | 69) 8.7 34 
1, 160,307,854 | 1, 145,287,257 | 
incurred | (adjusted) 1953 4 
e 1954 1, 160,523,277 | 1, 163, 886, 852 474 84 3.0] 25.1 69 90) 34 
| 1955 1, 160,603,969 | 1, 166,753,550 479 $9} 3.0] 257 69 $9 34 
a 1956 1, 173,264,175 | 1, 164,762,229 49.0 -.7| 34 25.8 7.1 92 35 
seat MUTUAL COMPANIES 
tna Casualty and Surety 12, 587,457 12, 287, 695 467 49.9 ‘4 so 21.0 73 Wi 3.9 $588, 312 $582,302] 37.3) 41.0 ee 7 2.6) 2.2) 28 zo) 3 
tna Insurance Group 47,578, 702 48,200, 166 515 46 5 20 2.9 26.8 5.8 78 3.2 492, 456 $40,544) 38.5) 30.1 31.4 3.5) —3.7 17.2 9.5 36 
Affiliated FM 4,595,313 i 50 1 a7 4 125 5 19.6 | 54 10.1 18 6, 085,713 7,260,442 38.7 24.2 37.1 2.4) 13.7 20.8 11.3 34 
Aanicultural Group 9, 325, 630 55.1 510 -6.1 2.2 28 6 7.0 101 $1 rere ore > : = as ; . = . =a e . 23 
Albany 883, 519 53.7 #0) -17 it 16 13.5 12.7 61 514, 08, = 43 
| 
Allstate Group _ 3, 144,080 44.0 09 15.1 15 10.9 15.6 | 67 32 2,024,725 1,907, 454 40.6 48.2 11.2 3.7 16.4 11.0 11.9 $2 
America Fore Group 70, 626, 460 51.2 52.3 —35 35 23.1 10.1 uz 3.9 1,514,550 1,554, 162 36.6 41.1 22.3 2.6 18.7 6.9 10.0 | 2.9 
American 28,611, 469 546 46.3 -9 7 a9 79 7.4 34 11, 804,291 12,067, 368 38.9 41.5 19.6 3.5 22.1 7.6 5.5 28 
American-Associated Group 3,427,715 455 65.7) —1.2 62 28.9 16 2 10.5 39 95,902 18t, 191 62.1 —2.4 40.3 10.1) —61.9 10.0 28.8 | 106 
American Casualty, Reading Group 2,332,741 §24 52.8 —5.2 3.0 30.3 7.0 86 39 426, 288 479,978 36.0 38.0 26.0 3.6 17.4 46 98) 26 
American Druggists’ 555, 658 38.4 33.3 28.3 19 -—3.2 45 23.6 65 48,644 14,051 75.6 20.2 4.2 8.9 B.1 —2.6 —6.9 | 27 
American Employers 1,481,372 7.8 7.5 -53 29 264 52 100 3.0 1,068, 691 750, 239 45.6 50.1 4.3 4.1 31.7 2.7 8.1] 35 
American Home Assurance 4,613, 879 ¥ 56.0 53.8 —9.8 37 29.8 63 89 5.1 Em vere 1,587,723 1,514,371 40.6 40.7 18.7 1.9 —4.3 28.2 11.9} 3.0 
American Liberty 169.447 186, 908 53.6 623) -15.9 53 a1 WR} 168 43 Employers Mutual Liability............ 119,635 71, 46.5 42.6 10.9 1.6 40.7 1 0 2 
American Motorists 1,631,597 1,532, 882 37.6 30 19.4 1.8 17.7 8.6 93 26 Farmers Alliance Mutual........ * 1,408, 809 1,454, 392 44.8 45.1 10.1 2.6 28.3 46 67 | 29 
American Surety ogg 678,669 28, 200 67.3 —4.1 43] 2838 55 167 15 Farmers Fire . 1,064, 140 1, 180,724 56.9 50.9 —7.8 3.5 32.2 4.0 97 1s 
Assurance of Ame 39 5 53 42 28 87 90 45 Federal ual akon 510,582 537,185 37.3 41.1 21.6 5.5 13.3 5.0 13.7 | 36 
Atlas Assurance 53.1 —24 40 15 134 13.9 65 ~ i tae Imp. & Hard... Tae 0,306, 188 8 33 3 34.3 3 ° B: : a : a. ; | 33 
Balboa 617 —37.4 8.7 95 56 74 45 ite! eeeeee . le 1 | § 
Balfour iuthrie 516 -19 2.8 a) 0 38 18 utual 1 300, 142 38.1 61.0 9 17 48.1 7.1 2.7] 4 
Baloie Marine 699 568| —267 4.7 35.6 24 Wa $0 Grain Dealers Mut 8,641,538 42.6 4.6 22.8 24 16.0 5.0 8.8) 24 
Birmingham Fire and Casualty Co 6 594 506 —10.0 25 35.6 23 7.3 3.0 ware 10,501,950 37.8 MA 28.1 1.5 -2 18.3 11.8) 2.7 
Boston Group §32 56.1 4193 Bn 39 49 94 76 35 Hartford County Mutual Fire 762,722 56.4 66.5 | —22.9 5.8 32.1 8.1 17.1} 34 
British America Assurance b,174 49.0 89 7.1 22 260 5.1 7.3 33 Hingham Mutual Fire 559,496 31.5 33.6 uO 4.1 16.1 5.2 6.2 | 2.0 
Buffalo 3,175,791 | 3,271,496 51.2 HS —6.0 3.6 327 68 78 3.9 Holyoke Mutual Fire 1,568,259 32.0 46.1 21.9 2.7 25.6 3.9 10.8 31 
Caledonian Group 95,210 | 3,371,033 649) -1343 169 4 51) —3374 57 80 184.3 Lumbermens Mutual 7,010, 283 38.5 32.2 | 29.3 2.3 13.2 5.8 8.1 28 
Camden Fire Ins. Ass'n 8 | 52.7 47.9 —6 28 31.3 18 58 32 yong Mutual. 93,095 4.2 32.7 23.1 3.5 Lt 17.7 5.2 52 
Century Group 2 , 027 63.5 559 —194 4.7 40 34 94 a4 iberty Mutual Group. 10, 475, 222 42.4 35.3 22.3 | 1.9 40 17.6 99 in) 
Church Five eee 88,029 | 41.6) —121.3 179 7 30) —294 65.8 19 74 Lumber —s abe bee aoe = 38 : 25.0 | ; : R ~ 2 RG < 
Citizens Casualty o $26, 490 95.9 1585) —154.4 8.1 27.1 35 634 64 ambermens Mutual.... 911, 4 14.1 2.3] 2 
Commercial Union Group 16,004, 687 | 53.4 49.4 —2.8 32 253 67 03 3.9 mbermens Mutual Casualty. 1,683, 997 36.6 42.8 20.6 2.2 | 29.2 4.1 5.9 4 
Continental Casualty %, 967, 123 56.7 50 3 -7.0 36° 31.2 63 76 16 yaa Mutual Fire : 451,378 40.6 41.1 18.3 3.1) 24.7 | 3.7 7.2 24 
Corroon & ea iroup 17,814,907 $2.5 51.2 -37 38 28.1 54 wo $9 Merchants .. Business Men's........ 1,143 29.9) —161.4 231.5 2.1 | —268.9 | 73.5 21.9 10.0 
Dubuque F. & M 1, 159, 578 50.9 57.9 3.8 3.7 32.1 75 92 54 Merrimack-Cambridge Group... 5,671, 127 | 42.8 36.2 21.0 2.9 | 20.5 41 6.0 27 
Eagle Fire (N i 548,911 546 64 -1.0 23 94 0 0 ? Michigan Millers Mut..... 7,272,421 43.9 40.0 16.1 2.3 22.2 6.2! 7.0 23 
Lagle Si | -48 ) Michigan Mutual Liability . . . / $477, 336 413 2.1 66 45 64} 22) 10.2 18 
Enployers’ Fire | shtanatz | oe) eS) MS) ES) SS] ook] bd] S| pikes Metal Pe... vsosrsio| 406) at| w83/ 34] m7] 37] 78] ae 
Employers’ Lasulity 2,981,314 | 595] S527] —122 34 29.6 5.8 113 26 «| Mill Owners Mutu 9 3,447,111 44.0 40.0 16.0 27 19.4 52 9.8 29 
308, 594 36.6) 504 40 28 41.3 44 79 30 Millers Mutual of Ill 3,699, 151 43.8 32.5 23.7 1.6 15.1 7.8 6.0 20 
498, 085 | 56.7) 546) —113 5.1 45) 23.1 146 7.3 Millers Mutual Fire (Pa.) 1,417,904 38.8 35.8 25.4 2.3 | 86 8.1 13.8 3.0 
Export 636 | 107.1 —$3.2 | 76.1 28 14) 21.0 18.0 on ee Fie of Texas = - 2 6 3.4 _ : ‘ : : s 21 
Federal 46) 47.9) 7.5 35 47) is 3 Millers Nationa § 5.2 2.8 2 7 
tage n Group 2.0 | 4991) 1.1 29) 5.4 | 94 3 1 National Grange “ = 58.0 66.8 15.8 34.5 10 6 | 3.5 | 24 
fireman's Fund Group , 169, 3 57.1 4) -7.5 4.0] : 82) 84 32 Nationwide Mutua’ 5 56.4 6.6 M1 17.7 15.2 | 28 
First National of America | 2,837,777 29.4 55.8 M48 2.5 K 66 10.7 3.8 Merchant ae Mut. Fire 43 41.5 6 3.8 0 4A 2.7 
| | 
Founders 864, 604 | 881,032 | 56.5 | 59.7] —16.2 51 | 26.8 15.9 | 69 5.0 Norfolk & Dedham Mut 42.7 43.1 2.9 22.8 59) 8.5 | 3.0 
General of America 23,756, 443 | 23,667,035} 429) 43 12.8 24] 25.4 5.9 | 7.7 29 | Northwestern Mutual 35.4 40.9 2.2 23.2 51 7.9 25 
«i se ee ye Group 5,553, 354 7,72 42.7] 52.9 | 4.4) 42 33.1 3.0} 90 3.6 | = ceenies ‘ . -- 7 = H : : o ! : : A. ; 
dieneral Fire & Casualty 44,865 | } -| - gon Mutual . } 5 | 
Glens Falls 15, 563, 096 | | 504 | 500} —4 34 28.7 4.6 05 28 Pawtucket Mutual + 37.1 38.6 3.1 21.7 2.8 8.1 29 
} } | } | | 
| | | | | | | al 
Ajovernment Employees 122,680 23, | 16.5 80.0 | 35 44) 3] 53.2 | 19.3 28 | Pennsylvania Lumbermens Mut.. 45.8 32.2 3.3] 2.0 12.4 10.7 | 38 
(range League — 201,004 270, 107 59 23.7 } 70.4 11 | 0 28] 16.8 3.0 SO eager Mut. Fire 42.9 = 4 2.1 oe 4 oa : 5 by 
4ireat American Fire Group 40,645,842 40,552,271} $2.2] 47.4 4 31] 250 60} 99 34 widence Mutual Fire . 8 28 2 | 2 3 
tialifax of Massachusetts S49, 884 858,447 | 52.8 | 57.2 —-10.0 3.7] 38.5 14) 96 40 Quincy ——— bed ; | 1 = 3 - - 22 : : 1 ; 1 * 
Hanover Group | 12,764, 495 12,604, 819 53.0 2.9 -5.9 3.3] 30.4 53) 98 > 6 urity Mutual Casualty 2 1} i 23 8.7) 7 
Hartford Fire Group 71,730, 067 73,772,307 | 49.8) 47.3 29 2.7 25.7 | 7.6 8.0} 4.3 State Farm Mutual Auto | 2 41.7 51.9 1.9 50.0 | 0} 0} 0 
Hawkeye-Security 481,216 481,038 | 55.6 | 58.4 -14.0 6.1 j 33.0 5.7 | 10.6 3.0 Sees Couns Mutual z | 90, 661 43.6 56.0 3.0) a i MN | i 0 7 
home | 92,685,995 94,370,005 | 55.5 7.7 -3.2 3.9 23.6 7.9) 90 3.3 'raders and Mechanics & 43.3 32.3 3.9 9) ? 2 
Illinois Fire 1,085, 855 1,173,348 | 58.2 | sos} —90| 3.0) 26.8 91 | 89 re. 4 isn Mutual of Providence 50.4 —4.0 70! -—50.9 " 1 | “9 H 91 
fudemnity of 8. A 178, 385 134,119} 48.9) 9 43.1] 8.0 1.6 41.5 0 0 0 Jtica Mutual 33.1 25.8 1.9 9.0; 2) 8 
} | | | | | 
Industrial 432 962,076 | 55.6 | 7.3 | —12.9) 61) 32.1 5.2 | 1.0 29 Western Millers Mut. de 1,329, 844 1,421,540 46.7 36.7 16.6 | 2.2 22.8 1.7) 58 42 
fus. Co. of North America 41,820,786 | 52.0 46.6 | 14] 2.5 22.8 71] 10.4] 3.8 | Worcester Mutual Fire i 2,101, 069 | 2,429, 182 33.2 31.6 3.0| 10.2 63) €68| @& 
a Co a Pa | 1,451 093 | 56.4) 549 =1.3 4.0 | 28.4 | 6.6) 10.0 | 59 | Workmen's Mutual Fire 188,444 | 184,341 7.6 69.6 9.2 0) 51.1) 5.9) 34 
efferson of } | 1s M4 a8 —3.2) 18 38.7) 28] 3 4 } ' 
Kansas City F. and M 5 | 1, 145, 663 50.2 54.0 -412 3.1 | 7.5 16.8 200 6.6 & MUTUAL Conepane AGGREGATES | | | | | 
e A . | 1982 | 167,586, 819 153,743,626 | 34.4 7.5) 2.1] 2.3 48{ 1 8.7| 26 
London & Lancashire Fire Ciroup 6,595,998 7,300,326; 510; 54.0 —5.0 35 80, M3 5.0 1953 | 173,450,212 167, 151,728 46) 37.0) 28.4] 2.3 46 88 88 25 
London Group 6,933, 946 6, 501, 632 62.8 55.9) 18.7 44) 11.6 | 89] 40 06 (1988 181, 596, 662 175, 709, 2 36.4) 382] 25.4) 2.5 152 93) 8.6 26 
Loyalty Group. 34, 088,027 35, 459, 107 4995) 46.8) 3.7 | 41 53| 8.0} 32 | 1985 183, 018, 221 180,791, 419 | } 7.5 3o1| 234 |” es 15.2 97 89) 27 
Manufacturers Camualty ‘ 143, 178 é 101,748 | ° z | “ 2 | = 9 12] 60) 11 68 | 1956 | 185,476,349 | 186,696,567 | 407/ 391 | 20.2 2.7 15.2 95 9.0) 37 
Maryland Casualty ,222,9 2,911,583 3.1 —12.7 3.8) 9.0) 8.8 3.2 
| | | | ey 
‘Massachusetts Bonding 646, 984 306, 800 2 72.7 613) —340 34 14.4 90 | FACTORY MUTUAL COMPANIES 
Merchants Fae | $3] 40) -43) 29) 48 50 it | 
erchants G 48.1 07 1.2 | 3.7] 44 7.2 3.1 Arkwright Mutual Fire 9.348, 983 | 8 221,978 | 27.4 M45 58.1 | 8 | 0 3.4] 87 16 
National Cossalty <a 349) 46.6] 185 1.0} 15 1.0 1 | Blae Mutual | 325 | — f2'947"260 24| 168 60.8 | 6 -5| 6.0] 3 | 19 
ational of Hartford Group 51.4) 48.3 | 3 45 69 97 36 | ee _— Mutual 3 aoe | - an, 998 265 16.8 56.7 | 6 | 2) 3.2) 19 } 9 
. : ‘ | | | iremen's Mutual 16,848. 830 23.4 20.0! 56.6) 8 | 31 $i) Sl ee 
National Grange Fire 52.1 | 37.9) 10.0 7 rl | 4 el ag 
National Union Group seal nel cast : 4 : ; 40 : : Industrial Mutual 5, 112,810 24.3 19.2 56.5 9 -.2 3.3 13.7 | 15 
New Amsterdam Casualty | 58.8 556) —44) 68 45 9 r 1 q Manufacturer's Mutual Fire 25, 317 810 45 | } 
, a ' | : , 7, 2 M5 61.0 8 -4 8 3 
New Hampshire Fire Group | 52.2 49.0) —12 3.4] 9.7] 5.9 36 Philadelphia Mfrs. Mutual 316,037 22 1 15 66 4 6 0) : : | 6 ; | t 7 
New York Fire & Marine Unds | 187.7 124.2 | —211.9 2.8 05) 694 40 ion Mutual 5,930, 856 22.2 17.3 60.5 7] 0 6.6 | 8.2 Ls 
zs | | | ? 
New Zealand 59.1 | 50.2) -9.3 3.8 | 63 10.0 | 1 4 FACTORY MUTUAL AGGREGATES | | | } 
: 1 0.2 9.3 3.8 6 | | | | 
North British Group 807 | 3 0} -3 $6 73) 104 bs | 1a82 94,201, 880 7,191,525] 148] 13.0] | 6| 4 26; st] 1s 
< ad | > a | ye ie é 9.2 7 92, 407 , 855 216,593 190) 13.8 7] 6 3.0) 84 Li 
vec vcr Hhcahet Seg 5) BT 88 3.5 8.1 88 40 | 1954 93,280,203 91,142,487 | 25.0) 14.7] 7| af 23% Ea 1.3 
‘ Amnnante Grow $3.0) 87.2) -102) 3.6 97| 118 4.3 | 1985 “846, 653 85,542,131] 35.9) 16.1 | s 3] 401 . Reloeee 
starthunsteve Wetlinal | -* tn nal a fs is 1956 91,908,067 | 89,611,586 24.3 16.4 | ? 4 44 95 ey 
Norwich U non Group | 509) S47] -5.6 39 92 18 nH 
Pacife a Brac | = | = : ; 6 2 3 44 79 3.7 | ADVANCE PREMIUM CO-OPERATIVE 
; , | 118 2 9} 125 oa 
acifie National Fire 45.1 55.8 os a 416 65) 10.0 47 Canton Co-operative Fire $54,398 $81,589 76 6 63.9 | —40.5 34 21.1 28.2 10.1 | 1 
| | Co-operative Fire, Catskill 239, 389 850 55.7 45.3} 1.0 51) 184 10.8 95 15 
Paramount Fire | 40.0) 52.1 | 79) 44) 271 69 88 49 Dwelling of Central New York 7, 568 104, 148 63.3 40.5 —3.8 3.8 | 7.1 10.2 | 9.1 3 
Pearl-Monarch Group 826) si9| -7.5 so} 312 a 1H Home Mutual Fire of Broome 610, 083 653,385; s27| 300) 83] 6.5 46 87} 131] 61 
Pete 102.9) 952] -98.1] a4] 401] 35.4 76 “7 | Livingston Co. Mutual Fire 18,242 27,707| 30.9| 28.7) 314] a1] 109 80] 8.3) ..cHm 
Philadelphia F. and } 57.8| 38.2 40) 26 26) 63 51 36 | ' ‘ ; } | | | 
Phoenix of London Group 53.3| 53.5 | -68/ 48] 22] 90) 120 ic | (oo 363,953 S19) 49.3 “12 7.6 | 12.3) 13.7] 108) 49 
| } | | | } | 70.2) 23.7) | 8.3] 7.7 10.8 0.6 LT 
Phoenia-Connecticut Group sto] 482] | eae ae a 54 | Otsevo Mutual Fire 51.9| 393 ss| 87| ao2| ‘73| ‘eo| 1 
Providence Washington 51.9) 515 | 43 | 67 89 34 | neer Co-operative Fire 66.9 | 41.6 —8.5 4.8 20.1 8.4 4.8 3.5 
Quaker City F. and M | 60.0 | 69.2 | } 34 Loe 62 77 | _ Preferred Mutual 1. mel ue 38 ‘8 20.1 84 ‘8 HH 
el | 30.3| 558 i | os eo ae . Tee } | 
Republic 30.6 53.8 | 28 97) 54 42 a ee Fire 61 6 47 o| -8.6 5.0| 12.0 | 14.2 | W4 14 
Royal Exchange Assur. Group | 66.1 | 5e 5 | 46) 32.6 | 70 } 93 30 | Tompkins Co-operative Fire } Z 1] 2 4 | M ; 4.9) an 13.8 13.6 a 
Royal-Globe Group | s23| 45.7] 28| 28 541 85 : 0 | Utica Fire of Oneida Co 50.7 40.5 | 88 : 2 2 H % 3 3 H i 
> horde 20.3 | 3| 28| 40/ 25| 30] 30 ahora per } 42.2| 60.7 | -29| 61] 238] 93] 168 ‘3 
S iroup 50.4 44.6 | 29] 246 4.8 94) 29 — utual Fire | 74.0) 4.3] —18.3 | 8.0 3.3) 19.5 12.3 13 
Scottish Union Group ' s7.4'  s2i! 3.1 27.6 7.2 10.2! 40 
Sea > Ex : ; ADVANCE PREMIUM , 
ems threes | oa | | $ 4 | 2 7] Hs] 2| 5 1 | 12 7] 41 | CO-OPERATIVE AGGREGATES 
South British 50.3 | Peel ast “asl eek eet ee] 2 | 4,685,748 4,161,832] 454] 44.0) 106) 4.7{ 168) Ws] B87] 20 
South Carolina | 57.0 ~\ Fie i9 I | A 2 Re se 4, 862,827 4,816,093 | 43.8) 43.0) 132 48) 16.6 1.5 7.8 33 
Springfield Group } 530 ai eel sel "ash Serle eal as 4,980,717 41962614| 48.1 | 43.6 83 42/184] wos} go] 22 
; ‘ | | | sae | 4,732, 859 4974,424| 475) 416] 109 43| 172 98 7.9 a4 
Standard Accident Group. | 2aer.am | 2.00.9 | $1.9) 5) -174 1 puch igi (agit haart neg 1 4,323,591 | 4,761,723} 529| 425 46] S12] 162] 10.0 84 | 
S re Sa, . 908, 71 7 1.8 1.5 | 3.3 26.2 | 63) 29) 3.1 i 
Standard Fire of N, J. 1,321,958 | 1,429, 306 524) 46.9 7} 4.1 26.7 | 3.9) 91) 3 
Te a. paccee 1,066, 014 1, 182, 280 512) S66) 7.8} 3.5| 28.5] 81 4} 51 LLOTDS AND RECIPROCALS 
State Farm fire asualty | 7,370, 5,343,097 | 41.8) saa 3.8 | 4.3) 8s | 18.0 18.3 | 5.0 Affiliated Underwriters $454,931 $679,760 71.1 | 106 18.3 6.4) —40.6) 21.8} 12.6 10.4 
Sun ( | ” | | | | | American “a Unds. 253, 487 264,745 | 26.1 8.3) —144 39) -9.7 69.3 19.4 54 
San Group 5,218,537 4,870,180 | 55.7 50.6 -63 41 30.3) 43 7.9) 4c Bakers | 0,2 11,002 | 7 | 7| | 
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Get more Credit Cover 
Controls, Excess Markets, 


Driver Education in Conn. 


The Connecticut legislature passed 
the agents qualification bill, effective 
Oct. 1, which amends the so-called con- 
trolled business law by requiring the 
applicant to hold himself out to the 
public and in good faith carry on the 
business of an agent or broker. This 
gives the commissioner more latitude 
in granting licenses, particularly as to 
applicants who are taking on insurance 
as a sideline. It should prove a brake 
on the licensing of post office clerks, 
gasoline station attendants, automobile 
salesmen (as it has done in Massachu- 
setts) and other applicants for other 
“applicants for expedient,’ according 
to Connecticut Assn. of Insurance 
Agents. 

Another bill gives the insurance 
department authority to make regu- 
lations for all kinds of insurance sold 
in connection with installment or de- 
ferred payment contracts, such as life, 
accident, disability, bonds, road serv- 
ice, etc. The premiums charged the 
buyer of these so-called “peace of 
mind” packages frequently have been 
greater by more than 100% than the 
premium charges by underwriters. The 
agents’ association points out that the 
public has been mulcted of hundreds 
of thousands of dollars by unscrupu- 
lous vendors, principally automobile 
dealers. The agents were unsuccessful 
in getting an auto dealer’s license bill 
passed which would have eliminated 
the licensing of automobile dealers as 
insurance agents. However, the agents 
qualification and peace of mind pack- 
age bills should help curb unscrupu- 
a dealers, according to the associa- 
ion. 

An amendment to the anti-coercion 
law prohibits coercion by vendors of 
real or personal property in addition 
to the present law which applies to 
lending and financial institutions. This 
means that promoters of dwelling de- 
velopments may not coerce buyers of 
dwellings to insure through an agent 
designated by the builder or developer. 

€ amendment may also be used in 
connection with vendors of personal 
property such as automobiles. 

_ Because of the strong objection of 
imsurance companies, which argued 
that it would curtail possible future 
action in issuing participating policies 
to meet certain types of competition, 
the fictitious group rating plans bill 
was withdrawn by the agents’ asso- 
Clation. The group also withdrew its 
bill prohibiting advertising of free in- 


Controversial Issue of 
WC Law Change in Miss. 
Is Under Legislative Study 


The Mississippi legislative tax study 
committee and the insurance study 
committee will take up the controver- 
sial question of whether the state’s 
compensation laws should be revised. 
Mississippi Economic Council and Mis- 
sissippi Manufacturers Assn. have 
charged that liberal interpretation of 
the laws by the state courts has re- 
sulted in rate increases. 

Rep. Jolly of Lowndes county, chair- 
man of the group making the study, 
said the group will hear Mississippi 
Federation of Labor and Mississippi 
Plaintiffs Attorneys Assn. among oth- 
ers. Also invited to testify are Chair- 
man John Craig of the Workmen’s 
Compensation Commission and Dan 
McCullen, attorney of Assn. of Cas- 
ualty & Surety Companies. 








surance. The Hartford insurers argued 
that the bill might affect the sale of 
bailee forms. 

The agents also supported a bill, 
which lost, to allocate state business 
among all licensed casualty and fire 
agents, and a bill providing for an ap- 
propriation to recodify the insurance 
laws, which failed to pass. 

The bill passed which will permit 
admitted companies to file rates in 
excess of manual in competition with 
excess lines brokers. The purpose here 
was to create a competitive market for 
excess business. 

The bill also passed which strength- 
ens the department’s control of A&S 
advertising. 


In workmen’s compensation maxi- 
mum weekly benefits were increased 
from $40 to $45, minimum benefits 
from $12 to $15, and benefits from loss 
of hands from 208 to 232 weeks. Time 
for qualifying for retroactive payment 
for the first seven days was reduced 
from two weeks to 10 days. These 
changes are expected to produce as 
much as a 10% increase in WC rates 
when the changes go into effect Oct. 1. 

A compulsory high school driver 
education bill was passed. It provides 
that no one under 18 is eligible for 
an operator’s license unless he pre- 
sents a certificate of completion of a 
driver education course or demon- 
strates he has received other adequate 
instruction of a similar nature. The 
state board of education will be re- 
quired to make available driver edu- 
cation courses for each pupil 16 years 





or over in secondary schools. 
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insurance industry. 


Less well-known is the fact that twice a 
year the same training facilities and the 
same faculty are available to Royal-Globe 
agents tuition-free. 


ROYAL-GLOBE AGENTS’ SCHOOL 


has several advantages: 


1. Complete MULTIPLE-LINE curriculum. 

Seven weeks of concentrated training organized with 
the “know-how” acquired by years of developing 
special agents. 


2. CASE STUDY method of instruction. 

Learn to analyze the overall risk, the way you must 
actually do it in practice. 

3. Emphasis is on BASIC INSURANCE EDUCATION, rather 
than sales techniques. 

R-G believes that knowledge of product is the best 
producer of sales. 


If you are interested in improving your knowledge 
of your product, or if you have a young trainee in 
your office whom you would like to have trained for 
you, write to our Education Dept. for our course bro- 
chure or ask your R-G Multiple-Line Fieldman for 
information. He can tell you a lot about this course 
because he is a graduate of a similar one. 
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150 WILLIAM ST.. NEW YORK 38. N.Y. 
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To help you PROVE to 


homeowners that their 
homes have gone UP in value 





to CONVINCE them they 
should insure to FULL VALUE 


USE THIS 
EASY 
ESTIMATING 
CHART! 











Remember. if you're not 
fully Insured—it's not enough! 








U.S. Residential 
Building Costs 


EASY ESTIMATING CHART 











BASED ON Dow SERVICE REAL ESTATE 
VALUATION CALCULATOR 
APRIL 1957 


“THE HOME« 


Srsrance Company 


wom 
# OFFICE. $9 Meigen Lone, New York 8.6. ¥ 





It shows—dramatically—how replacement costs have risen. 
It points out—authoritatively—the loss homeowners could 
suffer if not insured to full value. It helps you sell—quickly— 
the extra insurance most homeowners need. 


For example, this easy-to-use chart shows that a $10,000 
home built in 1946 would cost $15,200 to replace today! 


The Home Insurance Company has supplied its agents and 
brokers with copies of this Estimating Chart, based on 
figures supplied by F. W. Dodge Corporation, the nationally 
known source of construction information. If you do not 
have yours yet—if you want extra copies—ask your Home 


fieldman or write— 


THE 


ORGANIZED 1853 


FIRE « 





HOME 


Sas CCMCE Company ty” 


Home Office: 59 Maiden Lane, New York 8, N. Y. 
AUTOMOBILE e« 
The Home Indemnity Company, an affiliate, writes 
Casualty Insurance, Fidelity and Surety Bonds 


MARINE 


A stock company represented by over 40,000 independent local agents and brokers 











Convention Dates 





Aug. 12-14, International Federation of Com- 
mercial Travelers, annual, Empress hotel, 
Victoria, B.C. 

Aug. 15-17, Louisiana Assn. of Mutual In- 
surance Agents, annual, Edgewater Gulf 
hotel, Edgewater Park. 

Aug. 22-24, Texas Assn. of Mutual Insurance 
Agents, annual, Shamrock-Hilton hotel, 
Houston. 


Aug. 26-27, South Dakota Assm. of Insurance 
Agents, annual, Marvin Hughitt hotel, Huron. 

Aug. 26-29, Hon. Order of the Blue Goose. In- 
ternational, Grand Nest, Roosevelt hotel, New 
Orleans. 

Aug. 29-30, Minnesota Assn. of Insurance 
Agents, annual, Breezy Point lodge, Brainerd, 
Minn. 


Sept. 5-6. New Jersey Assn. of Insurance 
Agents, annual, Traymore hotel, Atlantic 
City. 


Sept. 8-11, International Claim Assn., annual, 
Chalfonte-Haddon hall, Atlantic City. 

Sept. 9-12, National Assn. of Insurance Agents, 
annual, Chicago. 

Sept. 12-13, Conference of Mutual Casualty 
Companies, sales and agency conference, 
Conrad Hilton hotel, Chicago. 

Sept. 15-18, Idaho Assn of Insurance Agents, 
annual, Sun Valley. 

Sept. 16, Vermont Assn. of Insurance Agents, 
annual, Lake Morey inn, Fairlee. 

Sept. 16-17, Minnesota Assn. of Mutual Insur- 
ance Agents, annual, St. Paul hotel, St. Paul. 

Sept. 16-18, Michigan Assn. of Insurance 
Agents, annual, Grand hotel, Mackinac Island. 

Sept. 17-20, Mutual Loss Research Bureau, an- 
nual, Edgewater Beach hotel, Chicago. 

Sept. 18-19, New Hampshire Assn. of Insur- 
ance, annual, Wentworth-by-the-Sea hotel, 
New Castle. 

Sept. 18-20, Washington Assn. of Insurance 
Agents, annual, Olympic hotel, Seattle. 

Sept. 19-20, Nebraska Assn. of 
Agents, annual, 
Omaha. 

Sept. 20, Delaware Assn. of Insurance Agents, 
annual, Rehoboth Country club, Rehoboth 


Insurance 
Sheraton-Fontenelle hotel, 


| Sept. 22-24, Oregon Assn. of Insurance Agents, 





annual, Eugene hotel, Eugene. 
Sept. 23-24, South Dakota Assn. of Mutual In- 
surance Agents, annual, Sioux Falls. 

Sept. 24-25, South Carolina Assn. of Insurance 
Agents, annual, Bon Air hotel, Augusta, Ga. 
Sept. 26-27, Oklahoma Assn. of Mutual Insur- 
ance Agents, annual, Skirvin hotel, Oklahoma 

City. 

Sept. 29-Oct. 1, Pennsylvania Assn. of Insur- 
ance Agents, annual, Pocono Manor inn, 
Mount Pocono. 


Oct. 1-3, Society of Chartered Property & Cas- 
ualty Underwriters, annual, Waldorf-Astoria 
hotel, New York City. 


| Oct. 3-4, Mountain States Assn. of Mutual In- 


surance Agents, annual, Denver. 

Oct. 6-9, National Assn. of Casualty & Surety 
Agents, annual, Greenbrier hotel, White Sul- 
phur Springs. 

Oct. 6-9, National Assn. of Casualty & Surety 
Executives, annual, Greenbrier hotel, White 
Sulphur Springs. 


Oct. 13-16, National Assn. of Mutual Insur- 
ance Agents, annual, Sherman hotel, Chi- 
cago. 

Oct. 14-15, Arizona Assn. of Insurance Agents, 
annual, Westward hotel, Phoenix. 

Oct. 16-18, National Assn. of Independent In- 
surers, annual, Edgewater hotel, Chicago. 
Oct. 17, Inter-Regional Insurance Conference, 

annual, Plaza hotel, New York City. 

Oct. 17-18, Pacific Fire Rating Bureau, annual, 
Camelback Inn, Phoenix. 

Oct. 19-23, Western Underwriters Assn., an- 
nual, Greenbrier hotel, White Sulphur 
Springs, W. Va. 
Oct. 21-22,. Insurors of Tennessee, annual, 

Chattanooga, Read House. 

Oct. 20-22, Kansas Assn. of Insurance Agents, 
annual, Baker hotel, Hutchinson. 

Oct. 20-22, Maryland Assn. of Insurance 
Agents, annual, Lord Baltimore hotel, Bal- 
timore. 

Oct. 20-23, National Assn. of Mutual Insur- 
ance Companies, annual, Jung hotel, New 


Orleans. 
Oct. 21-23, California Assn. of Insurance 
Agents, annual, Hotel del Coronado, San 
Diego. 


Oct. 22, Conference of Mutual Casualty Com- 
panies, Jung hotel, New Orleans. 

Oct. 22-23, Massachusetts Assn. of Insurance 
ean annual, Sheraton Plaza hotel, Bos- 
on. 

Oct. 22-24, Wisconsin Assn. of Insurance 
Agents, Schroeder hotel, Milwaukee. 

Oct. 27-29, Illinois Assn. of Insurance Agents, 
annual, Pere Marquette hotel, Peoria. 

Oct. 27-29, Missouri Assn. of Insurance Agents, 
annual, President hotel, Kansas City, Mo 
Oct. 28-30, Ohio Assn. of Insurance Agents, an- 

nual, Commodore Perry hotel, Toledo. 

Oct. 30, Connecticut Assn. of Insurance Agents, 
annual, Statler hotel, Hartford. 

Nov. 7, Insurance Federation of New York, an- 
nual, Waldorf-Astoria hotel, New York City. 
Nov. 7-8, Michigan Assn. of Mutual Insurance 

Agents, annual, Statler hotel, Detroit. 

Nov. 15, American Marine Insurance Clearing 

House, annual, New York City. 


—F —_— 








= 


“May JI = oe A 
Ward With You?” 


We've come 
up with an- 
other first. At 
least, I’ve 
never heard 
of any other 
company 
doing it. 


Instead of 
producing a 
lot of adver- 
tising folders 
and sales 
aids that we 
in the home office think are 
good, we have asked our agents 
what kind of help they want. A 
four-page questionnaire was sent 
to every agent representing our 
two companies. We asked them 
exactly what advertising they are 
doing at the present time, what 
they intend to do, and what they 
want us to do to help them. 


MR. JONES 


As with all projects of this type, 
our agents gave us great coop- 
eration. With no follow-up mail- 
ings at all we received completed 
questionnaires from 35% of our 
agents. 


They told us exactly what they 
thought, too. That's what we were 
looking for, of course. Now we 
can plan our advertising to meet 
their specific requirements. There 
will be no more shooting in the 
dark. 


A lot of agents, naturally, had 
individual questions and _ prob- 
lems. They are all being handled 
on an individual basis. What's 
good for some agents, may not 
work at all for others. 


It's this individual attention to in- 
dividual agents that accounts, 
in part, for our increase in pro- 
duction year after year. We do 
our best to help our agents, and 
they in turn do their best to help 
us. 


If you're interested in represent- 
ing two progressive, capital stock 
companies that believe their fu- 
ture rests with the American 
Agency System, | invite you to 
contact our branch office nearest 
you or our agency superintendent 
in the home office. We are cur- 
rently operating in Ohio, West 


Virginia, Indiana, Michigan, 
Pennsylvania and Kentucky. 

F. E. Jones 

PRESIDENT 


BUCKEYE UNION 
INSURANCE COMPANIES 


Fire — Casualty 
Columbus 16, Ohio 
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Seven Agents Win 
Dogs in National 
Board ’ Ad” Contest 


Winners in the “Bowser contest” 
sponsored by National Board have 
been selected. The prizewinning en- 
tries were among those submitted by 
agents in 42 states. 

The contest was conducted for sev- 
eral months to encourage producers to 
tie in at the local level with the 
poard’s national advertising program. 
This program, which began last Oc- 
tober with a series of full-page adver- 
tisements in several leading national 
magazines, put major emphasis on the 
importance of the independent local 
agent and broker to his community. 
Each advertisement used a picture of 
a dog to attract the reader’s attention 
to the advertising copy. 

To qualify in the contest, agents 
had only to prepare an advertisement 
or a series of ads, using the national 
illustrations with their own text run 
in their local newspapers. After the 
ads appeared in the newspaper, the 
agent selected the one he thought best 
and mailed a tear sheet of it to Na- 
tional Board for judging. 

The contest was divided into seven 
divisions based on population. The 
first division resulted in a tie between 
J. H. Donahue of the Hitchcock agen- 
cy, Delevan, N. Y., and E. J. Johnson 
of Burdick’s agency, Smithport, Pa. 
Winners in the other divisions were 
R. C. Roha of Gelvin, Jackson & Starr, 
Meadville, Pa.; Bill Garner of Enid, 
Okla.; Cecil Cleavenger of Fort Smith, 
Ark; George Guffin of Gary, Ind.; 
Joseph L. Heyer of Rochester, N. Y.; 
and J. D. Roach of the Summer agen- 
cy, Chicago. 

The prizes, which will be presented 
shortly, are pedigreed puppies selected 
from the breed used in the advertising. 
Judges in the contest were Donald H. 
Clark of Commerce Publishing Co., St. 
Louis, Ivan Veit, promotion director of 
New York Times, and George E. Wilt, 
promotion manager of Editor and Pub- 
lisher of New York. 
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Insurance Uses More 
Clippings than Others 


The insurance business uses more 
newspaper clippings than any other 
according to John P. French, general 
manager of Luce Press Clipping Bu- 
reau of New York. Other large users 
are construction, chemicals-drugs-cos- 
metics, food processing, electronics, 
and air transportation. 

Some types of news are of obvious 








Commercial Property Form 
Credits Burglary Alarms 
in Rating Cars and Trucks 


In connection with both salesmen’s 
cars and trucks carrying cargo, the ap- 
plication used with the commercial 
property coverage asks for information 
concerning “protective devices’ pro- 
vided, and, in rating the insurance 
premium, discounts are given for such 
devices, sufficient to cover practically 
the entire cost of maintaining the bur- 
glar alarm, Babaco News, publication 
or baoaco Alarm Systems of New 
York, points out in the current issue. 

The article congratulates the under- 
writers on this step, and says it should 
go far towards improving commercial 
property risks, minimizing or elimin- 
ating the theft hazard of salesmen’s 
cars and trucks, and helping to offset 
some of the rise in loss ratios in cer- 
tain lines that has cost so much in the 
past year or two. 

The article points out that this is 
of vital importance today since prac- 
tically all goods move at some time 


by truck and especially on local pick- 
up and delivery trucks, from which 
90% of all cargo thefts are effected. 

Underwriters point out that Babaco 
systems are helpful in maintaining 
the rate adequacy for the duration of 
a long-term contract, since Babaco 
service checks at all times on con- 
tinuance and maintenance of the 
alarm. Otherwise, a rate reduction on 
a 3-year policy might be nullified by 
taking off the alarm after a year or 
two. 

In the same issue of Babaco News, 
Cargo Protection Bureau reports nearly 
$750,000 of previously unreported 
cargo thefts, largely from local trucks 
and salesmen’s cars, but including 
some large trailer losses as well. This 
is one of the largest monthly totals 
published by the bureau, indicating an 
upward trend in these losses. 





Government Employees has _in- 
creased the annual dividend from 
$1.40 to $1.60 and has declared a quar- 
terly dividend of 40 cents payable 
Sept. 25 to stockholders of record 
Sept. 10. 


value to insurers—stories of compul- 
sory auto laws, accident and safety 
records and court claims and awards. 

Many orders for clipping by insur- 
ance firms are for news of births, 
marriages and engagements in local 
papers. Where clients are mentioned, 
the insurance people send personal- 
ized messages of congratulations to 
boost customer good will. One pri- 
mary use of news clippings is to 
check the insurer’s own publicity. 
They show that personnel announce- 
ments reach a large audience, and 
that statistical reports are the next 
best source of publicity. State agen- 
cies often make news of vital import 
with probes, traffic rules, and laws 
affecting rates or policies. 

Insurers planning to open offices 
in new areas sometimes order items 
picked up on the business, civic and 
social activities of insurance people in 
the specified communities, special 
honors bestowed upon them and mat- 
ters in general. Thus the company 
gains familiarity with the areas in- 
volved, the standing of the exist- 
ing “competition” and fairly good 
knowledge of local conditions as they 
pertain to the business. 

Stories of large liability awards— 
generally over $10,000—and uninsured 
losses have more direct uses. They 
are employed in advertising and are 
used by agents to illustrate insurance 
needs to prospective clients. 

This is particularly important in 
auto insurance and in general liabil- 
ity coverage, he said. 


R. I. Agents Suggest 
Changes for Single 
Dwelling Package 


The property committee ef Rhode 
Island Assn. of Insurance Agents, in 
view of the possibility that a new 
single dwelling package policy may be 
promulgated in the near future, re- 
cently submitted to NAIA the follow- 
ing recommendations for the improve- 
ment and clarification of such a pack- 
age contract: 

That earthquake coverage be in- 
cluded as an optional peril with $50 
deductible at an additional premium 
charge. 

That provision be included to in- 
crease coverage on outbuildings over 
and above present 10% limit an 
additional premium change. 

That provision be included for cov- 
ering secondary dwellings in the same 
state for the same hazards. 

That in the interest of consistency 
the limit of theft coverage applying 
to jewelry, watches and furs should 
be either $500 or $1,000 on a per item 
or per occurence basis and mysterious 
disappearance coverage should be in- 
cluded. 

That spaces be provided in policy 
form for extra charges. 

That indivisible premium feature be 
maintained. 

That provision be included to in- 
crease contents at secondary location. 

That dwelling package policy be 
made available for owner-occupied 
three and four family dwellings. 

That applicable percentage for con- 
tents in three and four family dwell- 
ing be graded downward. 

. . . 

That provisions be inciuded in pol- 
icy form for additional dwellings to be 
identified. 

That practice be continued of not 
sending daily reports for dwell- 
ing package policies through stamping 
office. 

That immediate steps be taken to 
have the $50 deductible theft coverage 
in present homeowners C policy elim- 
inated, so that this more expensive 
and broader policy will not provide 
less coverage than present A and B. 

That reference to “approved roof” 
covering be deleted from the policy 
form. 

That deductible provisions on boil- 
er explosion be included as in present 
CDP or at lease forms 14 and 16 
(New England edition). 

That a seasonal dwelling, valued in 
excess of $15,000, having central heat- 
ing, and occupied in excess of four 
months in any one year, be eligible 
for coverage under dwelling package 
policy. 

That coverage be provided against 
theft of property left unattended in 
an unlocked automobile at an addition- 
al premium. 

That two-family dwellings jointly 
owned and occupied by two separate 
families be eligible for coverage under 
package dwelling policy. 

That personal property away from 
the premises be reworded in order to 
clarify if items permanently located 
at summer residence are covered or 
not covered. 
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‘ ; *| D. C. Cab Cover Control aw Des 
“ * 
Added measure of pt otection Falls Between Two Stools, | : : | 
f; ‘. h Situation Called Fantastic — YOUR CLIENT’S HT cstio 
or the mercnant WASHINGTON—The House D. C. J  [ieren 
subcommittee that has been investigat- : feren 
ing the taxicab situation here is ex- ; +H iishit 
pected to recommend changes in cab confidence 1S YOUR . a 
regulation and requirement of in- . ' [ ploy 
creased insurance. At present, most 
cabs here carry 5/10/1, but cab owners most valuable asset beh: coun 
are exempt from the D. C. financial whic 
responsibility law. The Diamond taxi : In 
fleet is self insured with a $75,000 bond : tect 
covering the group, and claims are paid e Where property values mal 
out of a trust fund. of t 
Superintendent Jordan testified more . ‘ : and 
than an hour. He was questioned on nn oo alway . indu 
why the taxis are not subject to FR. arisi 
It was brought out that the insurance refer your client to | } racy 
department and public utilities com- ; | T acte 
mission both have responsibilities in ‘ sons 
setting up taxicab insurance require- a nationally known tinu 
ments. One representative said each : ae 
tear © was “shunting it off on the reliable appraisal firm. of t 
. e + | case 
THE i he : 
Mr. Jordan was unable to say = | | pro 
whether cab insurance is effective () j 1) ey foe (0) | | pro 
when cabs are operated as private ve- Ly | nie 
hicles or when hired for trips outside ‘ an 
the D. C. area. He said they are €o. eae 
covered, in his opinion, but “I am out ‘ | 
of my depth when I attempt to analyze 4411 Ravenswood Avenue, Chicago 40, Ill; bm 
the law.” : : m 
Rep. Multer said he did not under- First for Factual appraisals ; | con 
stand how Jordan could administer since 1910 | | loss 
= lata : ee ae insurance laws without knowing what OFFICES — COAST TO COAST his 
LATEST OF THE multiple peril package dh extends the — 0 - risk Gut denen. “Sie a Gee te ; Po 
contracts is the Commercial Property coverage on stock and merc an ise to placing on the insurance department the 
policy which is written to cover store virtually all non-manufacturing risks. responsibility for prescribing cab in- P 
furnishings, stock and merchandise Eligible buyers will welcome the surance. But Mr. Jordan found a law ia 
for the retailers, wholesalers and dis- convenience and broadened coverage ae that A ge agen ye ho ag 
: 5 ‘ : : sd oe utilities commission. He sa Ss 
tributors who represent a prime of the single, all-risk package ~the authority to license insurers and regu- OT] S CI ARK Q: Co 
source of premium volume for the added measure of protection provided late them and set rates, but denied N Ss Dy. a « UV, 3 
general-writing agent. by Grain Dealers’ thoroughgoing loss authority to prescribe what cab cover- a 
While coverage of this type has __ prevention service. Direct benefits are age should be. Reinsurance p= 
long been available to a few classes increased safety... avoidance of costly . . ° fa 
of dealers under the inland marine shutdowns... maximum savings through Assn. of Casualty & Surety Compa- in 
forms, the Commercial Property pol- policyholder dividends. nies, in a report made free at the re- ORY OF 08 4 LY Oe th 
quest of D. C. commissioners, severely : are: : 
criticized the local taxicab situation, de 
traffic conditions and safety rules. bd fr 
The taxi situation “approaches the = = ty athe“ 2 
& fantastic,” according to the report. PREATY 
The coverage on D. C. cabs is amaz- € 
ingly low, so that “persons with any es P 
degree of caution would avoid using A 
them,” the report states. EKXCESS W 
INSURANCE COMP ANY The report recommends public sup- D 
port for better conditions through a tl 
INDIANAPOLIS 7, INDIANA new citizens traffic safety board, which ° c 
Western Department: Omaha 2, Nebraska would take an active interest in the 256 MONTGOMERY ST. b 
problem of more adequate public pro- rey I 
FIRE + CASUALTY*+AUTOMOBILE+ INLAND MARINE) tection through increased liability SAN FRANCISCO 4 c 
coverage for cab operators. 
F 
s 
1 
f 
i 
UNDERWRITING AND CLAIM SERVICE 
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N NE @& | 
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GENERAL INSURANCE AGENTS 
Home Office 
175 W. Jackson Boulevard @ Phone WAbash 2-3622 
CHICAGO 4, ILLINOIS 
WITH ADDITIONAL OFFICES IN 
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Describes Cinema Cover, Capacity Problems 


(CONTINUED FROM PAGE 9) 





sation act of each state, each act dif- 
ferent from the other, each with dif- 
ferent requirements and each estab- 
lishing different degrees of liability. 
The company also is faced with em- 
ployers liability laws in each of the 
countries throughout the world in 
which it operates. 

In addition to the problem of pro- 
tecting the company against the nor- 
mal third party liability hazards, one 
of the company’s greatest problems 
and one peculiar to the motion picture 
industry, consists of claims for injuries 
arising out of invasion of privacy, pi- 
racy, libel, slander, defamation of char- 
acter, copyright and other risks of per- 
sonal injury. The company also is con- 
tinually faced with extraordinary pro- 
Jems of third party liability arising out 
of the use of property of others in its 
case, custody and control. For example, 
he said, in one recent production, ap- 
proximately $50 million of government 
property in the form of highly tech- 
nical jet aircraft and an entire squad- 
ron of jet planes doing combat sequen- 
ces were involved. The agreement of 
Universal Pictures with the govern- 
ment provided that the motion picture 
company would indemnify it for any 
loss or damage to its property. He said 
his company frequently enters into 
agreements with railroads involving 
the use of track and train equipment, 
and in each case it must provide an 
indemnifying agreement against dam- 
age to the property. 


Common law practices in vogue in 
some European and South American 
countries and in Australasia impose a 
far greater degree of liability on risks 
in motion picture operations than do 
the statutes of the states. 

Naturally, the company has a great 
deal of property continuously moving 
from one place to another, property of 
great value. The company presently is 
engaged in the production of motion 
pictures in South America, Europe and 
Asia, and whatever problems there are 
incident to the protection of motion 
pictures in Hollywood immediately are 
transferred to these other areas, ex- 
cept that the problems are aggravated 
by the multiplicity of and variance in 
laws governing operations in foreign 
countries. 

Mr. Lorber pointed out some of the 
difficulties of doing business with in- 
surers in the U.S., companies subject 
to state law and regulation in 48 dif- 
ferent jurisdictions. Each commissi ner 
isa law unto himself, he said, and each 
has a right to admit or keep out any of 
the insurers seeking to do business in 


PRITCHARD AND BAIRD 
i 99 John St. 

New York 38, N. Y. 
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his state. Because of the multiplicity of 
law, regulation, and supervision, an in- 
dustry engaged in interstate and in- 
ternational commerce frequently finds 
it immensely difficult to obtain the 
necessary insurance protection from 
American markets. With a value of $35 
million on building and equipment 
alone in southern California, this com- 
pany has a problem finding adequate 
market or capacity, or adequate finan- 
cial resources to assume that size risk. 

An additional, and perhaps even 
greater problem, in doing business with 
the U.S. insurance markets is present- 
ed by the many completely independ- 
ent boards or bureaus established by 
the American insurance business, each 
of which is autonomous in its opera- 
tions, each of which is self regulating, 
and each of which operates solely on 
the basis of statistics and records. 
What an insurer may do in one state, 
it may not be able to do in another, he 
said. 

To do a comprehensive insurance 
business in the U.S. at the national 


level a company has to comply with 
almost as many individual regulations, 
satisfy as many insurance departments, 
and be subject to the rules and regula- 
tions of as many bureaus as to rate, 
form and conditions of contracts, as 
there are states. 
. e. . 

While there are sound reasons for 
this departmentalized method of con- 
trol, Mr. Lorber said, such controls do 
tend to stultify original thinking and 
tie the insurance business into a legal 
strait jacket. The alternative is to do 
business in England, particularly with 
London Lloyds. He described the oper- 
ation of Lloyds in detail. He said that 
obviously the expensive operation as- 
sumed by insurers in the U.S. in main- 
taining branch offices and the vast 
network of inspectors and agents does 
not fall on the underwriting syndica‘ es 
of Lloyds. Nor do the syndicates bear 
the expense of policywriting and col- 
lection from a vast number of policy- 
holders, or of maintaining a fully 
staffed claims department. The savin?zs 
thus effected, together with savings 
from the elimination of maintaining 
large staffs to establish current statis- 
tical data, gives Lloyds an advantage 


in rates. The manner in which business 
is conducted at Lloyds results in a 
lower net cost to the syndicate than a 
similar business carried on by insurers, 
both domestic and foreign. He noted 
that the American trust fund of Lloyds, 
which was set up in 1939 to the tune 
of $40 million, now stands at approx- 
imately $300 million. 





Fewer Losses, More Money 


New York Board’s committee on 
losses and adjustments reports for June 
a 23.8% decrease in number of fire, 
extended coverage and sprinkler leak- 
age losses, 513, but a total increase in 
amount of 11.5%, to $1,732,227. For 
the six months the total number of 
losses was 4,583, a decrease of 22.3%, 
but losses totaled $14,995,786, an in- 
crease of 26.5%. 





The Oram agency of Warsaw, Ind., 
has become the Loop-Oram Agency 
with the addition of Robert E. Loop 
to the firm. The enlarged agency has 
moved to 207 South Indiana street. 





Virginia has approved the commer- 
cial property coverage, effective July 
18. 














































































































THE INSURANCE EXCHANGE 
is in step with the times 











T is the constant aim of the owners 
and of the management of the Insur- 
ance Exchange Building to keep the 
facilities and the service of Chicago’s 
largest office building thoroughly mod- 
ern and up-to-date. 

For example, consider elevators. 
Several banks of Eleetro-matic elevators 
of the latest design have just been in- 
stalled in the Insurance Exchange. And 
in line with the trend toward air con- 


ditioning, five floors of the Insurance 
Exchange South have been completely 
air conditioned. 

These improvements are merely steps 
in a long range modernization program. 
Plans are being made that will still 
further enhance the prestige of the 
Insurance Exchange as one of the 
nation’s finest office buildings. 

Your space inquiries are invited and 
will receive our prompt attention. 


INSURANCE EXCHANGE BUILDING 


Chicago’s Largest Office Building 
America’s Greatest Insurance Building 


L. J. SHERIDAN & CO. 


Management Agent 


175 WEST JACKSON BOULEVARD, CHICAGO 4 
Telephone W Abash 2-0756 
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\PLM 


PENNSYLVANIA LUMBERMENS MUTUAL INSURANCE COMPANY 






BUSINESS INTERRUPTION INSURANCE 


This is a coverage of growing importance to businessmen anda 
source of additional income to agents who effectively promote 
it. Here, for example, is how one alert agent organizes his 


thinking—and his selling to prospects: 


Mr. Businessman: 


@ Is your credit important to you? Keep it secure by investigating 
Business Interruption insurance. 

@ Of course you have fire insurance on your buildings, equipment or 
machinery, and stock. Isn’t it just as important to you to insure the 


earnings derived from the use of this property? 


@ If you suffered a fire, what would be the result (apart from the loss 
or damage of the physical property)? 
The answer is that while your earnings are stopped, your fixed 
expenses would continue: executive salaries, the salaries of key 
employees (assuming you planned to resume operations), taxes, 
interest on borrowed money, and so on. 

@ Do you realize that, on the record, of every 100 businesses whose 
property is destroyed or severely damaged by fire, 43 do not reopen 


because of the above contingencies? 


PLM OFFERS YOU: 


A Business Interruption policy backed by the company’s 
63-year-old record of sound operation, prompt loss payment, and 
liberal dividends to policyholders. We invite you to call on us 
for further advice in selling this increasingly important cover- 
. . ° 9 
age. Just coming off the press is a special folder we’ve produced 
on B.I.I1. Why not drop us a card for a sample copy. You'll 
find it helpful. 


Writing FIRE and ALLIED LINES 
} ' ) “In the Birthplace of American Mutual Insurance” 
PENNSYLVANIA LUMBERMENS MUTUAL INSURANCE COMPANY e PLM Building e Phila. 7, Pa. 
Branch Offices in New York, Los Angeles, Charlotte, N.C. 
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A. E. StrupDWICK Co. 
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MINNEAPOLIS 2, MINN. CHICAGO 4, ILLINOIS 
FEDERAL 9-5847 CENTRAL 6-9141 


A. E. STRUDWICK, PRES. 


W. H. KERN, V. P. 


H. A. GOETZ, V. P. 
D. A. TAYLOR, V. P. J.L. KING, 


J.C KUNCHES, V. P. 











Set up Subcommittee to 
Handle Compulsory in N. C. 


The governing committee of North 
Carolina Automobile Rate Administra- 
tive Office has established a proced- 
ures subcommittee to help work out 
the details for administering compul- 
sory auto which goes into effect in 
North Carolina next January. 

The subcommittee was given broad 
general powers to confer with the mo- 
tor vehicle department and help work 
out the physical details of forms and 
filing procedures. Edward Scheidt, 
commissioner of motor vehicles, and 
members of his staff attended the 
meeting at which the subcommittee 
was established. 

Members still are to be appointed, 
but they will include one representa- 
tive of stock companies, one of non- 
stock insurers and one staff member 
each from National Bureau of Casual- 
ty Underwriters, Mutual Insurance 
Rating Bureau and the administra- 
tive office. Also invited to participate 
will be one staff member and one 
member company of National Assn. 
of Independent Insurers. 





Town Sues La. Commissioner 


over New, Higher Rates 


The town of Lake Providence has 
filed suit in district court to have a 
new schedule of fire insurance rates 
imposed by Louisiana Rating Commis- 
sion reviewed and reversed. The com- 
mission and its chairman, Rufus D. 
Hayes, are defendants. 

The town contends that Louisiana 
Rating & Fire Prevention Bureau is- 
sued a new schedule of fire rates Feb. 
28, 1955, which increased by more than 
50% the rates on brick buildings and by 
more than 13% rates on frame build- 
ings. Other specific risks, the town con- 
tends, were increased by ‘as much as 
60% while in certain rare risks there 
was a Slight decrease in the rates. 

The plaintiffs contend that the new 
rates should be nullified on the grounds 
that they are “discriminatory, inade- 
quate and unfair.” 





N. Y. Change Saves Agents 
Work on HHF Endorsements 


Points & Viewpoints, publication of 
the Jaffe agency, New York, points 
out that among the July 1 changes 
made by New York Fire Insurance 
Rating Organization is one which 
makes it unnecessary to attach house- 
hold furniture transfer endorsements. 
This will save agencies a great deal 
of work, the publication points out. 

The new forms now include the 
clause: If property described under the 
household and personal property item 
is removed to another location within 
this state occupied as insured’s resi- 
dence, this policy shall cover such 
property while at such new location 
up to the amount specified for the item. 





N. Y. Agents Regionals 


New York State Assn. of Insurance 
Agents currently is holding a series of 
eight regional meetings at Garden City, 
Poughkeepsie, Albany, Alexandria 
Bay, Syracuse, Canadaigua, Buffalo 
and Plattsburgh, conducted by the 
public relations committee. 

The meetings are to launch a state- 
wide accident and fire prevention pro- 
gram. They also are dealing with im- 
plementation of the field club contact 
program, strengthening the speakers 
bureau, ways and means of getting 
better local publicity, NAIA advertis- 
ing program and bringing the news- 
paper and newspaper contact lists up 
to date. 





The home office departments and the 
southern California division of Merit- 
plan of Los Angeles are being moved to 
501 Southwestern avenue about Aug. 1. 
Meritplan is the California auto insurer 
affiliated with Pacific Employers 
group. 
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how would I... 
SELL A ; 
MILLION? 


A million — more or less — is yours 
to claim when both Par and Non- 
Par from the same source are yours 
to sell. 

With United States Life you get 
that plus so much more from the 
oldest legal reserve stock life in- 
surance company in America. Yes 
...both Par and Non-Par are yours 
for a million from this Billion Dol- 
lar stock company. We welcome 
your inquiry. 
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' Agency Department 

| United States Life Ins. Co. 

: 84 William St., N. Y. C. 

t Let’s move ahead together. Send me 
! information about the Company and 
: factson [J Life [ A&H [ Group. 
t (1am interested in a General Agency. 
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Alex Mackerell of Booth, Potter, 
Seal & Co., Philadelphia, discussed au- 
tomatic or semi-automatic arrange- 
ments which the managing general 
agent is permitted to negotiate on be- 
haif of his Compamies ior the sole use 
of his own office, in his talk at the 
annual convention of American Assn. 
of Managing General Agents in Miami 
Beach. This reinsurance is exclusive 
of and generally is subsequent to the 
company’s home office reinsurance fa- 
cilities, which normally would be in- 
corporated in the line autnorization of 
the company to the managing gener- 
al agent. Such reinsurance facilities 
are and will be increasingly impor- 
tant to the managing general agent, 
Mr. Mackerell believes. 

With expanding communities and 
economic growth, plus inflation, there 
is another drive to increase property 
insurance to value, he observed. Ob- 
yiousiy, there will never be a day 
when sufficient capacity in represent- 
ed companies will be available to satis- 
fy fully every need of the local agent. 

The agent today is in greater need 
of help and support than ever, since 
he is on common ground with other 
segments of the industry in having to 
find solutions for sucn probiems as 
extremely high values, mounting ex- 
penses, tax liabilities and competition. 
Also, he said, there are the compli- 
cated problems recently created by 
multiple line underwriting. In the past 
these problems have never been so 
great. 

When the local agent feels it is 
important to control an entire line, or 
is in need of casualty capacity, or 
unusual coverage, he must lean heav- 
ily on the managing general agent 
for facilities. Additional reinsurance 
at the managing general agency level 
can help and should be designed to 
help the local agent meet these situa- 
ions, strengthen his position and allow 
him the opportunity to increase his 
net profit. Some of the benefits to 


reduced expense. 


panies, 





the managing general agent of a sound 
reinsurance treaty are: Improved po- 
sition of his companies in the field, 
increased production, better control of 
his lines, improved spread of liability, 
more stable underwriting results, and 


Companies naturally are looking to- 
ward future economic growth with 
an underwriting program geared to the 
possibilities of realizing the gains and 
prospective profit of the years that lie 
ahead, Mr. Mackerell commented. On 
the other hand, 1956 fire loss ratios 
were disturbing and if a downward 
trend should develop in the security 
markets, companies may find it neces- 
sary to curtail their writings. The re- 
Msurer, in any event, is going to share 
the fortunes of the primary companies, 
but the managing general agent with 
a sound treaty can use the reinsurance 
facilities to take up part or all of the 
slack caused by the retrenchment or 
withdrawal of one or more of his com- 


A managing general agent seeking 
such reinsurance. arrangements is, to 
say the least, short sighted if he only 
considers such reinsurers as a vehicle 
for his peak lines and a disproportion- 
ate share of the accommodation and 
Special hazard business, Mr. Mackerell 
warned. It is the opinion of many 


in the complete withdrawal of many 
Teinsurers from this source of business. 
In fact, the stigma of this period is 


Mackerell Sees Need of Reinsurance 
Facilities by Managing General Agents 


still to be overcome in some markets. 
Of course, educational work on the 
part of the professional reinsurers at 
that time might have helped improve 
the record. 

In the thirties, there was a deter- 
ioration in the fire loss ratio, a portion 
of the responsibility for which may 
be charged to the granting of suicidal 
capacity despite assurances that the 
reinsurer’s position would be protect- 
ed. Subsequently, during World War 
II, most primary fire companies and 
fire reinsurers had about as much 
business as they could absorb. There- 
fore, there was no reason at that time 
for the professional reinsurers to re- 
consider their position with respect to 
managing general agency reinsurance. 
In fact, by the end of 1945, the pro- 
fessional fire reinsurers were glumly 
reviewing almost 10 successive years 
with little, if any, underwriting profit. 
He said he used to review these fig- 
ures yearly and wonder how fresh 
capital could be enticed to the field. 

Fortunately, since the mid-forties 
the record of the reinsurers has im- 
proved and many of them have en- 
larged their capacity beyond normal 
expansion through retrocession facili- 
ties. During the past decade, there has 
been a great increase in the reinsur- 
ance market. Several primary compan- 
ies entered the field and their aggre- 
gate volume of reinsurance premiums 
written represents a substantial sum. 
In addition, new companies have been 
organized, some of these by long es- 
tablished foreign reinsurers doing a 
world-wide business, and more are in 
the offing. Other foreign interests are 
casting an eye this way and no doubt 
there will be further addition to the 
ranks of the professional stock rein- 
surers before too long. This has made 
the business more competitive than 
ever before, and today, it is a buyer’s 
market. 

The managing general agent should 

(CONTINUED ON PAGE 26) 
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Urges Business to End Dupe Benefits in A&S 


(CONTINUED FROM PAGE 3) 





drafts to Jones Sr. as guardian of Ju- 
nior Jones: 
Interurbia Trucking Co. 


coverage ($700 expenses plus $500 dis- 
figurement, pain and suffering), $1,- 
auto BI 200; Jones’ auto policy medical pay- 
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ments, $700; Union school district 
blanket school pupils’ accident policy, 
$700; Gadgets Consolidated Inc. group 
policy dependents’ accident medical ex- 
pense, certificate of Jones Sr., $700, 
and G.C.I. group policy dependents’ ac- 
cident medical expense, certificate of 
Mrs. Jones, $700. Total, $4,000. 

Since liability to a minor is involved 
the probate court is asked to okay the 
first item, which it does, and the case 
is closed. Remember that Blue Cross- 
Blue Shield have paid the hospital 
and doctor. 


Incidentally, the adjuster asks Jones 
Sr. to get one physician’s statement 
and then cross references his files. It 
is, therefore, unlikely that the doctor 
will learn that there is multiple cov- 
erage. 


Something is radically wrong. Is 
Jones Sr. exploiting the hospital or 
the surgeon or the special nurses or 
the ambulance service or the pharma- 
cist as the doctors in Rhode Island 
seem to think he is? I think not. All 
were paid at a rate they had declared 
themselves willing to accept. 

Is Jones Sr. exploiting Gargantua 
Casualty? Short range, obviously yes. 
Long range, probably no. For in the 
long run rates are set by losses, so 
these duplicate payments will come 
from policyholders in the end. That 
is the heart of the matter. Duplicate 
payments are a burden on the whole 
insurance buying public. 

As claimants learn more about the 
possibilities of duplicate payments, the 
situation will get worse. Suppose Jones 
had understood from the beginning 
that he was going to be reimbursed 
five times over. When it came to de- 
ciding on a more or less expensive 
hospital room or keeping special nurses 
on for a few more shifts, he would 
have urged the doctor to make his 
decisions on the liberal side. Actually 
in this case he did not realize it until 
he talked to his lawyer cousin, and 
by that time the bills were all in. 

In this case can we say that the 
duplication of coverage was anyone’s 
“fault”? Well, only partly. To a small 
extent it was the fault of Pa and Ma 
Jones who allowed their Blue cover- 
age to continue after they didn’t need 
it and who paid a dollar and half for 
school coverage they didn’t need. How- 
ever, they are not insurance experts 
and did not see all the implications. 
The group coverage was not under 
their control. Neither was Interurbia’s 
liability policy. Their auto medical 
payments coverage was needed for 
other reasons. 


To some extent it was the fault of 
Gargantua Casualty and of Gadgets 
Consolidated Inc. They could have 
drafted the group policy to cover de- 
pendents under the father’s certificate 
only. However, this would have left 
dependents of working widows uncov- 
ered and would thereby have caused 
arguments with the union. The easy 
solution was to cover both ways and 
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hope the premium was high enough 
to take care of it. 

To some extent it was the fault ¢ 
the legislature. Wyossippi, the sta, 
in which all this took place, has, 
provision in its insurance law whig 
eutlaws any policy provision that lim. 
its payment for hospital or medica 
expenses because of the existence ¢ 
other coverage. (West Virginia ha 
such a law, § 3473 (27) (e). The pr. 
vision is the darling of the Mine Work. 
ers Union and any attempt to repe 
it would be political suicide.) 

The argument for the law is tha 
“the company collected the premium, 
let it pay the loss. Why should it get 
a windfall because there is other jp. 
surance?” 

What can be done about it? Not 
much right now. For one thing insur. 
ance people are in just as serious dis. 
agreement about the problem and its 
solution as are the doctors. (The doc. 
tors’ opinions are summarized in ap 
article by William N. Jeffers in Med. 
ical Economics, March, 1957, p. 268, 
Insurance opinions are mostly in un. 
published trade association bulletins, 
Even these usually deal only with 
duplication between two policies of 
the same kind—for instance, between 
two hospital policies. ) 

se e 7 

The essence of the disagreement 
among insurance men centers in the 
fact that A&S people seem to take 
the life insurance point of view about 
claims rather than the property insur- 
ance point of view. Under property in- 
surance policies the limit of the loss 
is the limit of the recovery. If several 
kinds of policy such as fire, bailees’ 
customers and property damage lia- 
bility all apply to the same fire loss, 
the adjusters may wrangle about the 
distribution of the loss between the 
various policies but the claimant ends 
up with the value of his lost property 
and no more. This seems just and 
right to the public, to the companies 
and to the legislatures. 

The life people look at it differently. 
If the late Mr. Jones carried a $10,- 
000 life policy, the company pays $10,- 
000 to his widow without argument. 
It does not send a claimsman out to 
say “Your husband was a drunken 
bum and not worth a nickel to you so 
really we don’t owe you anything. 
However, we are good hearted people 
and will settle for a thousand dollars.” 
While the fire policy is an indemnity 
policy and is limited by the amount of 
loss, the life policy is a benefit policy 
and a particular happening triggers a 
particular benefit, the amount of 
which has been agreed in advance. 
Early A&S was mostly accidental 
death and dismemberment and dis- 
ability income. The life point of view 
did not fit it too badly. Now that much 
of it is expense reimbursement, the 
property insurance point of view fits 
better but the industry has _ not 
changed gears. 

My own solution to the difficulty 
is to have the A&S and the bodily 
injury liability companies make agree- 
ments among themselves in which 
they would say which kind of policy 
applies first, second, third, etc., until 
the claimant is fully reimbursed and 
that beyond such full reimbursement 
he gets nothing. The fire, marine and 
casualty companies have such agree- 
ments now and they work very well. 

After such agreements are roughed 
out it will be necessary to get legisla- 
tive action to permit them. This won't 
be easy. The legislatures will think 
the companies are trying to get by 
with something. So will the unions. 
Perhaps the loudest scream will come 
from the personnel men who run self- 
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administered group plans on behalf of 
large employers. The way things are 
nandled today they receive bills from 
the claimants and issue drafts in pay- 
ment directly on the insurance com- 
panies. They are personnel men, not 
insurance adjusters, and the last thing 
they want to have to do is to inquire 
into the existence of other insurance, 
correspond with other insurance com- 
panies about it, split bills with them, 
and so on. 

In spite of the difficulties, the 
change to the property insurance point 
of view must be made. If it isn’t, 
claim costs will go up and premiums 
will follow them. Also claimants will 
pe trained in sharp practice and the 
insurers will lose the respect of the 
public in general and of the doctors 
in particular. 





Inland Empire N. C. Claims 
Paying Off at 75% Rate 


North Carolina claims against Inland 
Empire will be paid off at 75.2% of 
value under a court order signed by 
Superior Judge Moore at Raleigh. 

Commissioner Gold, Inland Empire’s 
receiver in that state, said about 200 
claims have been filed for $57,903. He 
has $43,591 to pay the claims, after 
paying out $3,893 in attorney and court 
costs and other fixed fees. 

Most of the claims are in the Wil- 
mington area. Of these claims, $25,873 
are for losses and $32,030 for unearned 
premiums. 


Opens Ark. Branch Office 


J. E. Foster & Son, general agency 
of Fort Worth, has purchased McWil- 
liams, Harris & Burns general agency 
of Texarkana, Ark., and has appoint- 
ed Albert McWilliams special agent 
and manager of its branch office 
there. Foster & Son have also assumed 
representation of American Universal 
in Texas and Arkansas. 








Two N. Y. Cooperatives Merge 


Tompkins Cooperative Fire of Ithaca, 
one of the New York advance premium 
cooperatives, and West Seneca Mutual 
Fire have merged. 





Evans, Mills & Chapman, the Bir- 
mingham general agency, has changed 
its name to Evans, Chapman, Holder, 
Inc. The new officers are Mrs. J. 
Parker Evans, chairman; Joe B. Chap- 
man, president: T. A. Holder, vice- 
president, and C. W. Streit, associate. 


Camden Fire Raises 
Howarth, Cunningham 


Thomas Howarth, ciaims secretary 
of Camden Fire, has been made under- 
writing secretary. He will have super- 
vision of the Southeastern Underwriters 
Assn. territory. He joined Camden in 
1929 and has been special agent, state 
agent, production manager, and claims 
secretary. 

Garwood E. Cunningham succeeds 
Mr. Howarth as claims secretary. Mr. 
Cunningham started with Camden Fire 
in 1927 as claims examiner, has had 
considerable experience in the field 
and has held numerous positions in 
the home office. He was made an as- 
sistant secretary in 1956. 


R. N. Crawford Names 


R. J. McNally Secretary 


R. N. Crawford & Co. of Chicago 
has appointed Richard J. McNally 
secretary in charge of casualty and 
surety, to succeed William B. Sohm. 
Mr. McNally has been with the agen- 
cy since 1948. Mr. Sohm has become 
producer under his own firm name 
officing with Crawford & Co. 


Certain Parts Are IM 


The committee on interpretation has 
ruled that spare parts of agricultural 
or construction equipment sold under 
conditional sales contracts, partial pay- 
ment contracts or installment sales 
contracts may be written as inland 
marine. The policy must cover in trans- 
it and not extend beyond termination 
of the seller’s or lessor’s interest. Ex- 
cluded are spare parts not subject to 
such conditional or installment sales 
contracts, even though the parts are 
to be used in connection with property 
subject to such contracts. 

The interpretation has been gener- 
ally adopted over the country. 








Melbostad Strudwick Controller 


M. D. Melbostad has been appointed 
by A. E. Strudwick Co. as controller. 
He began his accounting career with 
First Bancredit Corp. of St. Paul and 
was later with Transamerica Corp. of 
San Francisco. For 10 years he has 
been in the insurance field in account- 
ing and administrative positions for 
agencies and companies. 





General Adjustment Bureau will 
move its Santa Monica, Cal., office to 
a new location at 1318-20 Second street 
on Aug. 1. 
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How do insurance companies, ad- 
justers and agents function in an em- 
ergency? What is the contribution of 
insurance toward the rehabilitation of 
a city after it has been struck by a 
tornado or hailstorm? 

Aside from those actually suffering 
a loss, the public has not had much 
enlightenment as to the role of insur- 
ance in a disaster. The economic sta- 
bility that insurance creates aiter 
widespread destruction has come to be 
accepted without acknowledgment, 
and it is likely that little would have 
been done to publicize the vast amount 
of extra effort the insurance industry 
employs to ease the strain of a catas- 
trophe had not other organizations 
(chiefly the Red Cross) seen the public 
relations advantages of proclaiming 
their activities. Insurance people real- 
ized that they were being left high 
and dry even though they were the 
principal source of economic recovery. 

After paying millions of dollars in 
claims in cities devastated by hail or 
wind, the insurers have been ignored 
by the newspapers, which gave 
credit for economic relief to everyone 
and everything else. For all the recog- 
nition they were getting, the compa- 
nies might just as well have paid their 
claims a year after the losses occurred. 

The storm loss a few years ago at 
Flint, Mich., was particularly galling 
to insurance people. Hail caused ex- 
tensive damage and resulted in the 
payment of claims of several million 
dollars. The citizens of Flint were 
greatly agitated, but while the insur- 
ance money poured in credit for keep- 
ing things on an even keel went to 
those who tooted their own horns. 
The organization stock companies de- 
cided they might as well get a bugle 
for themselves, and thus were estab- 
lished under the auspices of Western 
Underwriters Assn. “Catastrophe Press 
Committees” among the field men in 
the midwest states. 

Between setting up a committee and 
having it function productively there 
is a chasm that is not too often bridged. 
The catastrophe press committees of 
WUA, however, have had, in their 
short existences so far, several chances 
to tell to advantage the story of in- 
surance operations in emergency con- 
ditions, and the results have been 
gratifying. Reports have recently been 
submitted by the field men to WUA 
headquarters on press committee ac- 
tivities in connection with disaster 
losses in Bartlesville, Okla., Fargo, 
N. D., and Springfield, Ill. In each 
city the insurance participation in the 
loss situation has been given recogni- 
tion. 

The report from Springfield, chiefly 
because of the manner in which it 
is prepared, is a dramatic example of 
the effective manner in which these 
committees operate. It demonstrates 
the results the field men are able to 
achieve in the way of obtaining use- 
ful and helpful publicity while at the 
same time promoting the public re- 
lations of insurance. 

A bad windstorm hit Springfield at 
2:59 p.m. June 14. A hasty survey of 


the damage indicated that the loss 
would be of disaster proportions, and at 
5:10 the chairman of the catastrophe 
press committee, L. W. Berg Jr., spec- 
ial agent for Aetna Casualty, got in 
touch with Rogers W. Troxell, pres- 
ident of Springfield Assn, of Insur- 
ance Agents. Ten minutes later 
Messrs. Berg and Troxell had ar- 
ranged for a quarter-page advertise- 
ment in the Springfield newspapers to 
run for three days. This model ad 
advised property owners that if they 
suffered storm damage and were pro- 
tected under windstorm or extended 
coverage insurance they should make 
temporary repairs, notify their agents 
and, if possible, obtain an itemized 
statement of the cost of repairing the 
damages. It is mentioned that this is 
a public service message from the 
stock fire companies as represented 
by the Springfield Assn. of Insurance 
Agents, and included is the seal of the 
Illinois association and the indepen- 
dent agent as well as the capital stock 
standard protection seal. 

Further highlights of the committees 
activity, as summarized in the com- 
mittee report: 

7:05 p.m.—The catastrophe commit- 
tee chairman got in touch with the 
Springfield TV station to explain the 
stock fire insurance storm operations 
as set up by the National Board and 
WUA. 

9:35 p.m.—Illinois Fire Underwrit- 
ers Assn. officers and executive com- 
mittee members living in Springfield 
were notified of a meeting for the 
following morning at 8. 

11:20 p.m.—The catastrophe com- 
mittee chairman appeared on the TV 
station’s special storm broadcast and 
answered questions about insurance, 
explained the catastrophe operation 
and got in some good licks for the 
National Board and the Springfield 
agents, 

Saturday, 8 a.m.—IFUA officers and 
executive committee members living 
in Springfield met to decide on a 
course of action. The WUA was in- 
formed of the situation and an hour 
later the western department of one 
of the companies had set up trans- 
portation for 20,000 catastrophe loss 
notices from Chicago to Springfield. 

9:10 a.m.—Plans were made for a 
meeting late in the afternoon of 
agents, adjusters, contractors and com- 
pany men. Other members of IFUA in 
the Springfield area were asked to 
meet at the Aetna Casualty offices 
and committees were appointed to 
obtain radio and newspaper publicity. 
Announcement of the storm meeting 
appeared on the front page of the 
Springfield paper in the early after- 
noon editions. 

5 p.m.—The storm meeting was at- 
tended by 103 city officials, agents, 
contractors, adjusters and company 
men. The agenda was_ successfully 
completed and an advisory price com- 
mittee was appointed to meet Sunday 
afternoon. 

Sunday, 9:30 a.m.—Announcement 
was drawn up, with approval of the 
agents, and delivered to the radio sta- 


others would be handled quicky if jp. 
sured would secure detailed and item. 
ized estimates from local reputable 
contractors. Those suffering damage) 
were requested to report claims tg. 
their agents and await the adjusters, 
although in the meantime any prac. 
tical temporary repairs should be made 
and a record of expenditures kept go 
as to be made part of the claim. The 
announcement concluded: “Remember 
your independent insurance agent 
serves you first. This announcement 
i; made as a public service by the 
Springfield Assn. of Insurance Agents, 
your friend and neighbor.” 

2:30 p.m.—A. newspaper advertise- 
ment setting out in detail the advice 
given in the radio announcement was 
drawn up and appeared in the news- 
papers twice daily, on Tuesday and 
Wednesday. 

4:30 p.m.—The advisory price com- 
mittee met and approved a price list 
which later that evening was mimeo- 
graphed. It was distributed the follow- 
ing morning to adjusters, contractors 
and other interested parties. 

Monday, 9:40 a.m.—A luncheon was 
arranged for Wednesday at which 
agents, adjusters, company men, news- 
paper men and radio and TV repre- 
sentatives as well as city officials 
would hear an address by P. L. Car- 
den, general adjuster of the National 
Board. 

The catastrophe press committee 
rounded out its functions with the 
luncheon Wednesday at which Mr. 
Carden outlined for his audience the 
catastrophe procedures in a talk that 
was described in the report as “public 
relations at its best.” The report it- 
self is evidence that throughout the 
early and “frantic” days after the 
storm, the field men were keeping the 
public well informed of the functions 
and importance of insurance. 


DEATHS 


WALTER W. BRINKERHOFF, 70, 
head of the New York brokerage firm 
of Sisley & Brinkerhoff, died in St. 
Barnabas hospital there. He had been 
in the business more than 50 years. He 
was a member emeritus of Life Under- 
writers Assn. of New York City. 











JEAN S. PATTON, 66, adjuster at 
Dallas for General Adjustment Bureau, 
died of a heart attack. He entered in- 
surance with Underwriters Salvage at 
Atlanta in 1915, and went into the ad- 
justment business in 1930. 


EARL F. BUSH, 60, vice-president 
and secretary of the Meeker-Magner 
agency of Chicago and with the agency 
since 1913, died. He was a pioneer in 
the field of workmen’s compensation 
and served as consultant to National 
Bureau and to many companies. 


R. FRAZIER PEMBERTON, 43, local 
agent of Whiteville, N. C., died at Cres- 
cent Beach, S. C. 


HENRY F. COLLINS, state agent of 
Springfield F.&M. for Colorado and 
Wyoming, died while sitting in his car 
in the downtown area of Boulder. He 
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was a native of Kentucky and moved 
9 Colorado as a boy. His father was 
state agent for the Springfield F.&M. 
til he died in 1947 at which time 
enry Collins succeeded him. 


WILBUR E. MALLALIEU, 83, re- 
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REINSURANCE 


Edward S. Poole, with whom he op- 
erated the agency, survives him. 


BENJAMIN GLENDINNING, 70, re- 
tired special agent of National Board 
out of the San Francisco office, died 
at his home in Santa Cruz, Cal. He re- 
tired in 1955. 

CAMILLA M. SMALL, who was a 
partner in the Florence R. Small agen- 
cy at Youngstown, O., for 10 years, 
died of an embolism. 

HOWARD M. TRAVIS, 54, special 
agent of National Board’s arson divi- 
sion in western New York for more 
than 17 years, died at Rochester after 
a long illness. He became interested in 
National Board work when, with the 
FBI, he was concerned in the investi- 
gation and prosecution of an arson ring 
operating in Hornell, N. Y., and vicin- 


WILLIAM J. NOLAN, 73, who was 
in the field and office for stock com- 
panies in Illinois for many years, died 
at Chicago. He entered the business in 
1902 with American of Newark, and 
for seven years from 1908 was in the 
Illinois field for Hamburg Bremen. In 
1915 he went with Glens Falls, and in 
1922 joined the old Chicago Fire & 
Marine, where he became involved as 
one of the principals in a hectic proxy 
fight for control of the company, los- 
ing out when it developed that the 
people from whom he and his associ- 
ate were trying to wrest control had 
proxies signed later than Mr. Nolan’s. 
Later, in the late 1920s, Mr. Nolan was 
western field representative of the 
Meserole companies, He was out of the 
business for a few years until he went 
with Hartford Fire in the western de- 
partment offices at Chicago in 1943. 
He retired in 1954. He was president 
of the old Illinois State Board 1915- 
1916 and MLG of Illinois Blue Goose 
in 1917 and 1918. 








Edward A. Zengel has been appoint- 
ed field sales manager in the New 
York branch of Employers Mutuals of 
—- He joined the company in 
1 4 7 
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Meier Joins Pacific of 
New York as State 
Agent in Wisconsin 


William R. Meier, formerly in the 
Wisconsin field for Security of New 
Haven, has joined Pacific of New York 
group as Wisconsin state agent. He 
will handle the entire state except 
Milwaukee county, which will be su- 
pervised by Howard W. Bailey, state 
agent, who has been with Pacific group 
in Wisconsin for 13 years. 

Mr. Meier was with Security since 
1940, starting as southern Illinois state 
agent. He was in Detroit for a short 
time and then in 1946 moved to the 
Wisconsin field. He entered insurance 
with Royal-Globe group and later was 
with Employers Liability. 

Headquarters of Mr. Bailey and Mr. 
Meier will be at 828 North Broadway, 
Milwaukee. 








Aetna Casualty Assigns 
Several New Field Men 


Several new fire special agents of 
Aetna Casualty and Standard Fire have 
been assigned after completing a one- 
year home office training program. 
They are, with headquarters and terri- 
tories, Alfred D. Bruce Jr., Phila- 
delphia, southern New Jersey; W. Dean 
Ehlert, Cleveland, northeast Ohio; 
Thomas F. Foley, Detroit, Wayne coun- 
ty; Perry H. Humphrey, Dallas, south- 
ern Texas; Frederic C. Ives, Washing- 
ton, District of Columbia, Maryland 
and northern Virginia; George H. 
Jacobs, Louisville, Kentucky and part 
of Indiana; Max G. Nierste, Indian- 
apolis, Indiana; Walter J. Reynolds, 
Springfield, western Massachusetts; 
Alan C. Riebel, Portland, Oregon; 
Wilbur A. Rothman, Harrisburg, cen- 
tral Pennsylvania; J. K. Shultz, Wheel- 
ing, West Virginia and _ southeast 
Ohio, and George E. Spencer, St. Louis, 
eastern Missouri and southern Illinois. 





Aetna Fire Names Two, 


Transfers Two Field Men 


Aetna Fire has transferred Special 
Agent Charles A. Garrett Jr. from 
Amarillo to Jackson, Miss., and Special 
Agent Millard L. McNabb from Jack- 
son to Amarillo. 

Mr. Garrett for two years was with 
the fire division of the state insurance 
department doing rate work through- 
out the state. He joined Aetna Fire in 
1955 and was assigned to west Texas. 

Mr. McNabb joined Aetna Fire after 
army service and was appointed spec- 
ial agent in Mississippi in 1956. Both 
took the group’s multiple line training. 

Aetna Fire has appointed William 
L. Engberg special agent in Illinois 
to succeed Arthur E. Battey, and has 
named Marvel E. Thompson special 
agent in northeastern Illinois to suc- 
ceed J. A. Whalen. Mr. Engberg has 
been in Kansas City, after receiving 
training in the underwriting depart- 
ment. Mr. Thompson has been a field 
man in Illinois for another company. 





National Fire Names 
Jones in Okla. Field 


National Fire has appointed Wesley 
G. Jones special agent in Oklahoma 
with headquarters at Oklahoma City. 
He has had both local agency and 
field experience. 


Mid-South Pond Elects 


The mid-south pond of Blue Goose 
at its annual meeting in Memphis 
elected J. H. Hampton of General Ad- 
justment Bureau, Tupelo, Miss., MLG, 
O. L. Dobbs of Royal-Globe, Memphis, 
supervisor; John B. Ricker Jr. of Cot- 





ton Fire & Marine Underwriters, Mem- 
phis, custodian; E. A, Burbage of GAB, 
West Memphis, Ark., guardian; J. A. 
Haugen of Aetna Fire, Memphis, keep- 
er, and S. L. Warren Jr. of Fireman’s 
Fund, Memphis, wielder. 





Hanover Divides Segment 
of New England Territory 


The Connecticut and western Mas- 
sachusetts business of Hanover Fire 
is being divided. State Agent F. Gil- 
more Buzzell, who has built the ter- 
ritory, will continue to supervise west- 
ern Massachusetts from Springfield. 
Thomas F. Hammond Jr., who has 
been in the field for Security of Con- 
necticut, has been named special agent 
to handle eastern Connecticut, He will 
have headquarters at 2935 Dixwell 
avenue, Hamden. 





Carolinas’ Special of 


American Equity Group 


Dahal E. Bumgardner has been ap- 
pointed special agent for American 
Equity group in North and South Caro- 
lina, with headquarters in Charlotte. 
He has had extensive multiple line 
production experience in the two states 
and the last three years has been in 
the local agency business in Charlotte. 


Whitaker to Kentucky 


Ely M. Whitaker Jr., special agent, 
has been appointed by Royal-Globe 
group to the western Kentucky field 
with headquarters at Owensboro 
where he will be associated with state 
agent D. J. Boyle. 

Mr. Whitaker joined the group at 
New Orleans. He has attended the 
special agents training program at 
New York. 


Name Carroll in Ohio 


Gordon Carroll has been assigned 
to the Ohio field with headquarters at 
Youngstown for Celina and National 
mutuals. He has been home office au- 
tomobile underwriter. 








Douglass Leaves W. Va. Field 

Andrew E. Douglass is retiring as 
state agent in West Virginia for Cor- 
roon & Reynolds after 20 years. He 
will devote his full time to the Chan- 
cellor agency at Parkersburg. 








Mutual Loss Managers 
Plan Annual Conference 
at Chicago Sept. 17-20 


Mutual Loss Research Bureau’s an- 
nual manager’s conference will be held 
Sept. 17-20 at Edgewater Beach hotel 
in Chicago. Sessions on the afternoon 
of Sept. 17 and the morning of Sept. 
18 will be restricted to loss managers 
and representatives of companies 
istrants. 

Gordon A. Bubolz, president of 
Home Mutual, will keynote the con- 
ference with a talk on human rela- 
tionships. J. R. DeHaven, Employers 
Mutuals of Wausau, will discuss in- 
surance aspects of atomic radiation 
hazards, and Joseph M. Cashin, pres- 
ident of National Assn. of Independ- 
ent Insurance Adjusters, will also 
speak. Other subjects scheduled for 
review at the meeting are dwelling 
evaluation, lightning losses to televi- 
sion sets, appraising and adjusting 
jewelry and fur losses, and broadened 
dwelling coverages. 





Great American Appoints 
Ulen Manager at St. Louis 


Great American has named Louis 
W. Ulen manager at St. Louis to suc- 
ceed Laurance L. Freitag, who has 
been transferred to Detroit. Mr. Ulen 
has been special agent in eastern Mis- 
souri with headquarters in St. Louis 
since 1952. 





A&S$ 


Name Industry Group to 
Aid N. Y. Legislative 
Study of A&S Coverage 


A committee of insurance executives 
has been appointed to help the Met- 
calf committee of New York legislature 
evaluate proposals for filling gaps in 
health insurance coverage and possi- 
bly make additional suggestions. 

The committee of insurance experts, 
assembled by Health Insurance Assn. 
of America, consists of Donald Cody, 
2nd vice-president and group actuary 
of New York Life; C. Manton Eddy, 
vice-president and secretary of Con- 
necticut General; Ardell T. Everett, 
2nd vice-president of Prudential; Mor- 
ton D. Miller, 2nd vice-president of 
Equitable Society; Gerald S. Parker, 
A&S secretary of Guardian Life; Hor- 
ace E. Pascal, eastern general counsel 
of Mutual Benefit H.&A.; William 
Thomas, associate actuary of Metro- 
politan Life, and Joseph F. Follmann 
Jr., HIA director of information and 
research. 

The committee was named at the 
request of Senator Metcalf of Auburn, 
chairman of the joint legislative group, 
in a letter to Mr. Follmann. The Met- 
calf committee is interested in such 
matters as technical changes in the 
conversion-cancellation bills intro- 
duced at the last legislative session, 
ways of improving coverage in rural 
areas, methods of providing health 
coverage for temporarily unemployed 
workers and persons over age 65. 


San Antonio A&S Agents 


Plan Membership Drive 


San Antonio Assn. of A&H Under- 
writers, at the July meeting, discussed 
plans for a membership drive and 
heard Emerson Davis, Inter-Ocean, 
Dallas, review the need for a combina- 
tion of quantity and quality of mem- 
bers to effectively combat harmful 
legislation. A. D. Anderson, Occidental 
Life of California, who taught the 
LUTC A&S course, reported that 24 
members of the class successfully com- 
pleted the course, and that the next 
course will be held in January. 


Tex. A&S Assn. Plans 
Membership Campaign 


Officers and directors of Texas Assn. 
of A&H Underwriters discussed the 
need for increased membership as a 
means of strengthening the fight 
against harmful state and national leg- 
islation at the quarterly meeting in 
Austin. Plans for a membership cam- 
paign were described by John Miles of 
the Dallas association and Glenn 
Brooks, Southland Life. 














To Increase Capital of 
Combined to $1 Million 


Stockholders of Combined of Chicago 
have voted to increase capital to $1 
million from $700,000. A stock dividend 
will be distributed Oct. 15, stockhold- 
ers of record Sept. 30 to receive three 
new shares for each seven held. The 
regular third quarter cash dividend of 
10 cents will be paid Sept. 10 to stock 
of record Aug. 30. 








C. of C. Opposes Disclosure of 


Company Welfare Fund Finances 

U. S. Chamber of Commerce has 
come out against federal legislation to 
require disclosure of all financial data 
relating to company-operated welfare 
and pension plans. 

Frank B. Cliffe, vice-president and 
secretary of the H. J. Heinz Co. of 
Pittsburgh and a member of the 
chamber’s economic security commit- 





tee 
tee, told the House education and 
bor committee that disclosure of Ac 
finances would add fire to union 
mands for extra new benefits. ¢ He 
fidential details as to securities jy 
which pension reserves are investa A 
could be put to improper use in cop.faffit 
pany-union bargaining. Abuses 
only in funds jointly administered by 
employers and unions under the Taf. 














Hartley act, he said. a 
Strict Credit Cover os 
Rules Promulgated | yi 
by S. C. Department ~ 


Deputy Commissioner McDavid of 
the South Carolina department, with} as 
the backing of the state board of bank 
control, has issued new regulations, to} 1 
be effective Oct. 1 or later, which wil] 
curtail the amount of money smal] 
loan companies can charge South 
Carolina borrowers through required 
credit insurance. The new rules yill 
not become effective before Oct. 1, ac. 
cording to McDavid. 

Requiring life or A&S in connection 
with loans under $20 will be prohibit. 
ed. Sale of fire or other property 
will be prohibited on personal effects 
or automobiles in connection with 
loans of less than $100. Non-recording 
insurance will be eliminated—this 
covers loss due to failure to record 
loans and results in a charge of 60 | to 
cents to the borrower. as 

as 


Bw? 


ZoBRs 


arenes 


* e o 

A policy writing fee of 60 cents that | p 
has been charged will be eliminated, } jr 
Life and property cover are limited to | d 
the unpaid balance of the loan. st 
Earnings of small loan companies } a 
on the insurance, which has run as} $ 
high as 66% of premiums, will be } i 
limited to 55%—a commission of 40% } 
plus up to 15% contingent. Extension } ; 
of insurance beyond payment of the 
loan is prohibited. Insurers cannot add } ; 
to lender’s earnings through stock 
sales, loans or absorbing expenses. | ; 
However, it was noted that loan com- | | 
panies own credit insurers. 
Attempts to “suppress” insurance | | 
claims will result in immediate show- | | 
cause orders aimed at suspension of 
the insurer’s license. Insurers will have 
to report every six months premiums, 
claims paid and expenses so the de- 
partment can check on compliance 
with the regulations. 





Huebner Foundation 
Makes Education Grants 


S. S. Huebner Foundation for Insur- 
ance Education has awarded 13 fellow- 
ships and four scholarships to persons 
planning to pursue graduate studies 
in various lines of insurance for the 
Ph.D. degree to prepare for insurance 
teaching careers in universities. 

The grants vary in amount from 
$2,100 to $2,900 for the regular 1957-58 
academic session. Additional amounts 
were made available for the summer 
session. The administrative board of 
the foundation, in making its selec- 
tions, takes into account the geograph- 
ical distribution of the colleges where 
the applicants expect to teach, plus 
their potential for becoming  suc- 
cessful teachers. The grants are 
awarded initially for no longer than a 
year, but may be renewed on evidence 
of satisfactory progress. 





Daniel L. Morgan has become a part- 
ner in the McMartin agency of Port 
Huron, Mich., and the new title is 
McMartin-Morgan agency. Mr. Mc- 
Martin has been in the agency busi- 
ness at Port Huron for 30 years, for 
18 as head of his own agency. Mr. Mor- 
gan was with Aetna Casualty for sev- 
en years and for 11 years was a s0- 
licitor with the Moore & Wright age2- 
cy of Port Huron. 
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Agent Held for $2,200 Judgment When 
He Failed to Insure as Asked to Do 
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A jury verdict of $2,200 has been 
affirmed by the Pennsylvania superior 
court against an agent, Thomas Milie, 
pecause of his failure to procure fire 
insurance as he agreed to do. The 
case was that of Aresto and others vs 
National-Ben Franklin Fire and oth- 
ets, 9CCH (fire & casualty) 184. 

Pete and Olive Aresto sued Thomas 
Milie and National-Ben Franklin to 
recover for the destruction by fire of 
a frame dwelling in New Kensington. 
4 compulsory non suit was entered 
ys to National-Ben Franklin, and a 
yerdict was returned against the agent. 

The couple purchased the property 
in 1950. It consisted of two structures, 
a two-story brick building in front 
and a frame dwelling in the rear. The 
property was subject to a mortgage 
in favor of Vandergrift Building & 
Loan Assn., of which Mr. Milie was 
secretary. 

Two fire insurance policies also were 
assigned to the purchasers, one for 
$16,000 covering the brick building 
and the other of $4,000 covering the 
frame dwelling. The policies had been 
written by an agent named Alter. 

When the policies were forwarded 
to Mr. Milie, who is an agent as well 
as an official of the building and loan 
association, the Arestos asked Milie to 
place fire insurance on the brick build- 
ing for $12,000 and on the frame 
dwelling for $4,000. He agreed to do 
so. But instead of complying with the 
agreement, he wrote a policy for 
$16,000 covering only the brick build- 
ing. The Arestos paid Milie $216 and 
received from him a receipt for “in- 
surance on mercantile and building.” 

Milie later informed the Arestos of 
an additional premium due of $105. 
The Arestos told Milie they could not 
afford so much insurance and asked 
him to reduce the brick building cov- 
erage to $8,000 and continue the 
dwelling at $4,000. Milie cancelled the 
$16,000 policy at short rate and wrote 
anew policy in National-Ben Franklin 
for $8,000 covering only the brick 
building. At that time he collected as 
additional premium of $18.24. 

The frame dwelling was destroyed 
by fire in 1952. The Arestos called 
Milie who told them not to worry, they 
had insurance. Some months later, an 
adjuster visited them and told them 
for the first time that there was no 
insurance on the frame dwelling. The 
Arestos went to see Milie, who told 
them “we protect ourselves, not the 
other fellow.” The Arestos had not 
seen the policy or policies because 


Milie had informed them that the in- 
surance papers must be retained by 
him as secretary of the building and 
loan association. 

Milie argued that contract sued on 
was executory, without consideration, 
and therefore not binding on him. 
Also, he argued, there was no promise 
by him to write the insurance in any 
company, which made the parol con- 
tract sued upon void. In addition he 
argued that the contract was not sup- 
ported by testimony produced at the 
trial. 

The court replied to these conten- 
tions that Milie was fully acquainted 
with the Arestos’ property, he fixed 
the rate, computed the premium and 
received payment from them under the 
belief that the insurance was prop- 
erly written. In no way did the cor.- 
tract remain executory, or lack essen- 
tials in consideration. This court’s de- 
cision consistently have held the agent 
liable under similar circumstances. 
One who agrees to obtain insurance 
and neglects to fulfill his obligation 
becomes personally liable. Where the 
agent makes a representation in ex- 
cess of his authority, he may be held 
personally liable. 

As to the second contention, on the 
parol contract, there was no allegation 
in this case, nor did the evidence 
tend to prove, that Milie was under- 
taking independently to insure the 
property as an individual. 

Milie’s third contention “is simply 
not in accord with the record,” the 
court declared. 

Smith, Best & Horn of Greensburg, 
Pa., represented Milie, and Fred B. 
Trescher of Greensburg represented 
the Arestos. 


Tratfic Deaths 
Down 2% in 
First Six Months 


Traffic deaths in June, according to 
the National Safety Council estimates, 
were 3,290, the same as in June of 
1956, and the seventh month in a row 
in which deaths were lower or un- 
changed from the same month a year 
earlier. 

A continuation of the present death 
rate through the end of this year would 
produce 1,000 fewer deaths in 1957, 
the council said. For the first six 
months, traffic deaths are down 2%, 
or 400, although highway travel is up 
5%. The total number of deaths in the 
first six months of 1957 was 17,620. 
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Managing GAs May Need Reinsurance Facilities 


(CONTINUED FROM PAGE 19) 





not enter into reinsurance arrange- 
ments lightly, Mr. Mackerell advised, 
but soberly with careful thought in 
order to arrange a long term associa- 
tion with his reinsurer. He should 
have a program which contemplates 
sufficient volume and spread to war- 
rant reasonable profit for the rein- 
surers over a period of years; other- 
wise, the divorce proceedings may be 
painful and embarrassing, causing 
some loss of prestige. The managing 
general agent should have confidence 
in the staying power of his reinsurer, 
avoiding the reinsurer who has the 
reputation of an in and outer or one who 
is experimenting with a few accounts 
before getting his feet wet. It certain- 
ly is to the credit of several profes- 
sional reinsurers that they have stay- 
ing power. 

Liberal commission terms are most 
tempting, but one must face up to 
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realities, he added. Such offerings 
could reflect the unduly heavy expense 
factor applicable to the reinsurer’s en- 
tire book of business. The obvious re- 
sult would be the imposition of un- 
justified commission terms when the 
reinsurer must face up to a deteriora- 
tion in his over-all results. This could 
come in a seller’s market, resulting 
in the loss of the reinsurance facility, 
or a commission adjustment as un- 
satisfactory to the managing general 
agent as the original terms were to the 
reinsurer. There is no room in com- 
mission terms for abnormal operating 
profit; an opportunity should be af- 
forded the managing general agent, 
through the use of a contingent com- 
mission, to earn additional profit by 
satisfactory underwriting results. 

Some reinsurers prefer to impose a 
line guide on the managing general 
agent and to make a daily review of 
commitments. This has certain ad- 
vantages. However, Mr. Mackerell pre- 
fers to have the reinsurer underwrite 
the managing general agent with pe- 
riodic reviews of the classes ceded and 
consultations with the general agent 
regarding underwriting and the treaty 
results. It is essential that the general 
agent have a disciplined underwriter 
who recognizes the close partnership 
with his reinsurer. 

These comments bear largely on 
fire reinsurance, he said. However, 
it is a simple matter to produce a self 
imposed headache by thinking of the 
increasing number of casualty prob- 
lems agents are going to bring to the 
attention of general agents. There will 
be many occasions when the general 
agent’s office facilities will be inade- 
quate. Then, he must turn to the sur- 
plus lines market, both domestic and 
foreign. This is a solution, but it is not 
all that could be desired because these 
negotiations are expensive and irritat- 
ingly time-consuming. 

In the competition for some busi- 
ness, the surplus lines quotes are many 
times identical for all local agents so- 
liciting the account. The obvious re- 
sults are equality of facilities and oth- 
er factors, which Mr. Mackerell 
believes are undesirable. In addition 
the managing general agent needs to 
provide help on the casualty side. In 
fairness to the fire reinsurer, it would 
be unreasonable to expect him to take 
an isolated line unless he is develop- 
ing a book of such business for his 
own account. In any event, it is a 
problem which must be faced and 
other avenues than the surplus lines 
facilities should be explored in an ef- 
fort to eliminate the situation, he said. 
Further efforts will be made to design 
a basic reinsurance contract sufficient- 
ly flexible to solve these problems. 

The definite need today for reinsur- 
ance at the managing general agency 
level will increase materially in the 
forseeable future, he emphasized. Re- 
insurance markets are able to absorb 
the required capacity, and are willing 
that their specialized knowledge and 
facilities be made available to the 
sound managing general agent. 


G. A. Wendland Retires at 
Phoenix ef Hartford Group 


Grover A. Wendland, superintendent 
of fire and inland marine claims for 
Phoenix of Hartford group at San 
Francisco, has retired. He is succeed- 
ed by Frank L. Knapp. 








R. K. Cooper Inc., of Coral Gables 
and Fort Lauderdale, Fla., has been 
appointed a direct correspondent of 
London Lloyds to handle all lines. 





McConnell WC Ruling 
Nullifies Maloney’s: 
16 Insurers on Griddle 


(CONTINUED FROM PAGE 2) 
workmen’s compensation insurance 
written by all 42 companies in 1951, 
and 94.47% of the total workmen’s 
compensation insurance written by all 
42 in 1956. 

“We have seen that since ruling 67 
was issued, the non-participating stock 
company group has practically ceased 
to exist,” Mr. McConnell observed. 
“They were writing less than 10% of 
the total business in June, 1952; those 
companies that are still operating as 
non-participating stock companies 
wrote only about .5% of the total 1956 
workmen’s compensation business. It 
is, therefore, very important to express- 
ly repudiate all recitations in ruling 67 
and in any other decisions of the in- 
surance commissioner to the effect that 
the expense loading is based upon 
the expense requirements of the non- 
participating stock companies. We 
must recognize that the expense pro- 
vision in workmen’s compensation in- 
surance rates is a judgment factor.” 

. . e 

The expense constant extra charge 
against small employers permitted in 
ruling 67 was terminated in ruling 83 
of Aug. 19, 1955. “The flat expense 
ruling now in effect and which has 
been used in California since the be- 
ginning of workmen’s compensation 
insurance has never been based upon 
the expense requirements of the non- 
participating stock companies or been 
adjusted to keep pace with their re- 
quirements,” Mr. McConnell said. 

“We find that the non-participating 
stock companies have chosen to adopt 
the participating plan of doing busi- 
ness,”’ the commissioner noted. “Twen- 
ty-seven of the original 42 insurers 
remain non-participating stock com- 
panies at the time this decision is be- 
ing written, but their total workmen’s 
compensation writings in 1956 was 
$991,998, which is but 0.57% of the 
total of all California workmen’s com- 
pensation premiums.” 

He sets out as an important factual 
matter which existed in 1950, 1951, 
and 1952, but which was unknown to 
Commissioner Maloney when he signed 
ruling 67, the question of unlawful re- 
bate. He expressed the opinion that 
Commissioners Garrison, Downey and 
Maloney “were not aware of the facts 
which were discovered by the insur- 
ance department in 1955.” He also 
said “the 35 insurers not engaged in 
these illegal practices would not have 
joined in the brief if they had known 
that 12 of their co-signers were al- 
ready doing the very things they were 
asking the insurance commissioner 
and the courts to authorize.” 

* e ° 

In response to a bulletin sent to 
all admitted companies, he said that 
124 insurers have advised the depart- 
ments they had no retroactive rating 
agreements, but 16 admitted having 
such agreements, but gave assurance 
that no other contracts would be made 
unless and until authorized as pro- 
vided by law. 

“T have decided that it is in the pub- 
lic interest to publish the findings of 
our investigators and examiners with 
respect to this matter,” the commis- 
sioner said. “A public file will be es- 
tablished showing the names of the 
insurers, insured, producers, policy 
numbers and dates and California 
workmen’s compensation premium fig- 
ures.” 

Mr. McConnell goes on to say the de- 
partment has a record of 245 such il- 
legal contracts “written surreptitiously 


Grand Jury Urges 
Tighter Insurance 


Laws in Alabama 

A grand jury at Montgomery 
urged the Alabama legislature to wy 
more stringent insurance laws to - 
the citizens of the state from losses .§ WD 













another grand jury which about 
months ago issued a report charg; 
that existing laws were not being aj ¥ 
forced and that the insurance depar,j 2Y? 
mént is allowing insurers to operat) 4¥' 
“long after the department knows, 
should know, that they are bankrupt” 












bankrupt with allegations of wholesa} 
irregularities and apparently no super. 
vision by the insurance department, 

The Atlas of Birmingham recently} & 
was put into receivership by Superin. 
tendent Horn. 


Nobile Asst. Secretary 
of Four C.&4R. Companies 


Stephen E. Nobile, assistant man- 
ager of the inland marine department 
of Corroon & Reynolds, has been ap- 
pointed assistant secretary of the four 
C.&R. companies. 












Shepard Broad, president of Carolina 
Casualty, which specializes in trucking 
coverage, has been elected a director 
of Diamond T Motor Car Co. of 
Chicago. h 





A branch claim office has been es- 
tablished at Memphis by Lumbermens 
Mutual Casualty and American Motor- 
ists with Urban E. Schissel in charge. 








tr 
by this unfair method of competition.) “ 
The great majority of insurance agents, | " 
brokers and insurers doing business} § 
on a legal and ethical basis had no fi 
access to this business.” u 

Referring to the companies, the com- dl 
missioner remarks: “Another import- |" 
ant aspect of this matter is that inj“ 
every instance these 16 insurers vio- |‘ 
lated their obligation as members of I 
the California Inspection Rating Bu- 
reau. Knowing that the bureau could 
not and would not approve the con- 
tracts, they withheld filing them. The 
whole system of enforcement of the 
minimum rate law was endangered.” 

To the argument of National Bu- 
reau of Casualty Underwriters that 
changes in circumstances do not ren- 
der obsolete the percentages of dis- 
count approved in ruling 67, Mr. Mc- 
Connell says there is no merit. 

The argument that expense grada- 
tion by size of risks exists in fact in 
California he likewise holds without 
merit. ; 

Ruling 93, which is issued at the 
same time as ruling 96, covers changes 
in classification of risks and premium 
rates and system of rating as proposed 
by California Inspection Rating Bu- 
reau. The effect is a 6.6% increase in 
the rate level effective Oct. 1. 

The rate increase is composed of an 
increase of 0.5% developed from the 
experience of policies which became 
effective in 1953 and 1954; a reduc- 
tion of 4.7% from the more current 
but less detailed premium and loss 
transactions in 1956; an increase of 
1.2% owing to the change in adjust- 
ment factor required to balance the 
net excess credits which experience 
rating plan produces; an increase of 
8.0% due to the enactment of the bill 
increasing benefits, and an increase of 
2.0% owing to the approval by the 
individual accident commission of 4 
revised minimum medical fee sched- 
ule. 
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Pre-Trial Can Aid in Court Speed-up 


(CONTINUED FROM PAGE 5) 





edly and honestly to participate in 


“Ithe procedure. The pre-trial judge 


must have the kind of personality 
which will persuade the parties to a 


“Hiawsuit and their counsel to believe 


in pre-trial and what it can do. Con- 
sequently, not every active judge can 
be a pre-trial judge. 

Definite rules should be adopted and 
published by the local bar well in 
advance of trying to make pre-trial a 
success, he advised. A preliminary con- 
sutation of counsel and client should 
be held in advance of the pre-trial 
nearing. A review of the file at this 
time will enable counsel to arrive at 
an agreement with the client as to the 
settlement value of the case, or wheth- 
et trial is to be insisted upon. Also, 
counsel will be able to advise the pre- 
trial judge as to the issues; and will be 
in a position of agreeing with the op- 
posing counsel and the court on the 
pleadings or amendments as well as 
entering into stipulations or making 
admissions as the discussion unfolds. 
Thus, the time of trial can be short- 
ened considerably. 

It has been proved, in the majority 
of cases, that such a review of the 
file between lawyer and client before 
pre-trial also puts the client at ease 
and in a mood to compromise when 
the hearing is held. Proper handling 
thereafter by the pre-trial judges will 
get all parties into a conciliatory 
frame of mind and will usually lead 
to the disposition of the case. 

Mr. McNeal suggested that two pre- 
trial hearings should be held in each 
case before it is actually set down for 
trial. A hearing held approximately 
six months after a case has been 
filed will have the effects of clear- 
ing the docket of nuisance cases and 
those involving plaintiffs who have 
made complete recoveries, or whose 
cases involve contracts or like mat- 
ters which can be quickly and readi- 
ly adjudicated. 

In cases not disposed of by this 
early pre-trial hearing, a final pre- 
trial hearing should be had not more 
than one month before the actual 
trial date. The parties are much more 
eager to resolve their differences when 
they know trial is imminent. When 
the parties know the case will not 
come on for trial for four to six 
months after the pre-trial hearing, 
the pre-trial hearing is unsatisfactory 
and ineffective. The proximity of the 
trial date to the pre-trial date is ex- 
tremely important. Under such cir- 
cumstances a realistic appraisal of 
the case is frequently made at the 
pre-trial hearing by both sides, usu- 
ally resulting in an adjustment of the 
dispute. 


The primary aim of every pre-trial 
hearing is to narrow the issues be- 
tween the parties in order to save 
trial time, he said. As a result, the 
parties usually can compromise their 
differences, thus bringing about a 
settlement before trial as a by-product 
of the hearing, 

But the settlement of a case should 
never be made the primary purpose 
of a pre-trial hearing, he declared. 
If it is, unwarranted pressures are 


exerted upon the litigants and coun- 
sel by the judge; and nothing con- 
structive can be accomplished by a 
judge using pre-trial solely as the 
means of forcing a settlement. 

J * s 

Among advantages of pre-trial he 
listed agreements before trial on such 
matters as applicability of ordinances, 
width of roadways, photographs, prop- 
erty damage, certain medical expen- 
ses, hospital records, and the like. 
This saves time of many who might 
be called as witnesses and the time 
of trial judge and jury. 

In these discussions, counsel for 
the contesting clients will also be able 
to appraise the strength and weak- 
nesses of their respective cases. To 
do this, each counsel in preparing for 

(CONTINUED ON NEXT PAGE) 
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pre-trial must have fully investigated and admissions considerably shorten- Thurman Statement benefit from the tax income to the 


and canvassed all sources of informa- 
tion available so as to be fully pre- 
pared on all the issues. 

Pre-trial hearings force less indus- 
trious counsel to prepare cases well 
in advance of the actual trial, which 
eliminates the specter of the client 
being suddenly and frantically told a 
week before trial, or at trial time, 
that the case is shaky and settlement 
must be made at all costs. Further, 
counsel is able to meet and cope with 
any extravagant or unfounded claims 
made by opposing counsel. Opposing 
counsel and client are likewise im- 
pressed by such preparation; and 


sometimes this leads into stipulations 
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ing trial time. Thus clients are better 
served and justice is achieved in law- 
yer-like fashion. 

One reason advanced for the mount- 
ing backlog of cases is that there are 
too few competent trial lawyers, he 
said. Too frequently the pre-trial of a 
particular case is delayed because the 
lawyers involved are engaged in oth- 
er court rooms. Under these condi- 
tions, pre-trial hearings can be used 
to advantage in permitting young, 
but adequately seasoned, trial lawyers 
to handle this stage of the litigation. 


Ask End to Two Ky. 
Hospital-Medical Plans 


Complaint has been filed in circuit 
court at Frankfort, Ky., for liquidation 
of Cumberland Valley Hospital Assn. 
and the Cumberland Surgical-Medical 
Care Assn. both with home offices at 
Pineville, charging that the eastern 
Kentucky medical organizations had 
failed to keep up adequate reserves to 
pay claims. 

Attorneys for the two organizations 
met with Commissioner Thurman in 
connection with the complaint, but 
failed to state whether the action 
would be resisted. 





Complaints held that further trans- 
action of business by the organizations 
could prove hazardous to policyhold- 
ers, and temporary court orders were 
issued to prohibit further business. 

J. D. Ackman, department counsel, 
stated that the two organizations on 
investigation by the insurance depart- 
ment, were found to be in poor shape 
after their annual statements indicat- 
ed they held inadequate reserves. Aft- 
er the investigation the insurance de- 
partment filed court action to revoke 
the charters. 

Mr. Ackman criticized state laws 
that permit such associations to be 
formed with no more than $5,000 capi- 
tal, as compared with from $100,000 to 
$250,000 required from normal insur- 
ance companies. 


Recites Department 
Stand on City Taxes 


Commissioner Thurman of Ken- 
tucky has issued a statement that the 
recent publicized order of the depart- 
ment dealing with municipal taxes on 
insurance premiums will require the 
collection of these taxes only in the 
areas where they are imposed and will 
prevent companies from averaging 
these tax expenses on a _ state-wide 
basis. Since there is no uniformity in 
the rate of tax of the various munici- 
palities, special procedures had to be 
developed so that established rate- 
making procedures could be contin- 
ued. 

The fire companies have always in- 
cluded a proper factor for these mu- 
nicipal taxes as required by the rating 
laws of this state, the statement notes. 
In the past, the provision from the 
municipal tax “was hidden in such 
rates.” Under the recent order, the 
provision for municipal tax must be 
clearly indicated in each policy “in- 
stead of being hidden in the rate.” 

Since the rating laws require that 
all relevant factors be considered by 
the commissioner when _ reviewing 
premiums and rates, it is necessary to 
segregate unusual items of tax ex- 
penses so as to apply these items only 
to the rates applying in the areas 
which collect and receive benefit from 
the collection of these unusual taxes, 
Mr. Thurman contends. 

For example, he adds, automobile 
liability rates which apply to Louis- 
ville also apply to areas within 10 
miles of the city, and where the ex- 
pense of doing business within the 
city is increased because of a city tax 
on premiums, the city rate should re- 
flect the increased costs of doing busi- 
ness there while those areas having a 
similar rate basis outside of the city 
should be given the benefit of a lower 
premium. “The only equitable way to 
handle these tax expenses is to charge 
these expenses back to the areas and 
to those persons who will receive the 





community.” 

Insurance companies have been los. 
ing tremendous sums of money with. 
in the Commonwealth of Kentucky 
during the past few years,” Mr. Thur. 
man remarks. “The department is noy 
in the process of reviewing a rate fi]. 
ing where one single insurance cor. 
poration has indicated an operating 
loss within the Commonwealth 
Kentucky, alone, of approximately 
$2,250,000 within the last five-year 
period with 1956 losses in excess of 
$1 million. Under Kentucky rate laws 
insurance rates must adequately and 
properly reflect all the variable items 
of expense of doing business here, 
Taxes on insurance premiums are not 
taxes, but because they must be con- 
sidered in rate making and included in 
the premium, they have the effect of a 
sales tax.” 





Mayer Resigns as N. Y. 
Agents Secretary 


John G. Mayer, executive secretary 
of New York State Assn. of Insurance 
Agents for eight years, has resigned 
for personal reasons. In accepting the 
resignation, President Craig Thorn Jr. 
of Hudson paid tribute to Mr. Mayer's 
service and pointed out the advance- 
ments the association has achieved 
during that period. 





State Farm Sues 13 Agents 
(CONTINUED FROM PAGE 1) 
ists. 

Charging the company “did not go 
into court with clean hands,” David C. 
Bogert of Long & Levit has filed an 
answer to State Farm’s injunction pe- 
tition. He represents the agents and 
Frank Creede represents Meritplan, 
Mr. Bogert cites State Farm’s agency 
agreement that agents are independ- 
ent contractors, which he insists was 
inserted in these contracts when the 
company was in conflict with agency 
plans, thus endeavoring to evade pro- 
visions of the national labor code 
while seeking to hold agents captive. 








New Chart Aids Adjusters Trying to Determine Liability for Water Damage 
Losses Under Numerous Policy Forms Involved in Chicago Rain of July 12 


Some, but not complete, alleviation 
of the confusion surrounding policy 
forms and the liability thereunder in- 
volved in the water and storm damage 
from the heavy rain in Chicago July 
12-13 is offered in a chart supplied to 
adjusters by Cook County Loss Ad- 
justment Bureau. 

e e e 

Out of the “do pay” “don’t pay” con- 
flict, it has been remarked that the 
chart is the first information that is 


of solid help. The letter accompanying 
it says the chart was prepared “to 
cover potential circumstances under 
which losses may occur due to water 
damage. This chart sets forth under 
the head of various policy forms 
whether a loss is definitely covered or 
not covered. The word ‘submit’ in- 
volves such cases where opinion as to 
liability is either not unanimous or 
where absence or presence of liability 


is dependent upon contributing fac- 
tors.” 

The number of claims in which there 
is liability under the various policy 
forms has been reduced after prelim- 
inary surveys by adjusters to consid- 
erably fewer than the 20,000 to 25,000 
originally estimated, but the average 
insured loss has increased in size until 
it is now in the vicinity of $1,000. Thus 
the predicted $8 million total insured 
loss still seems to be about right. 

















































































































Dwelling Risks Merc.& Mfgr.Risks 
BOWLES, ANDREWS & TOWNE sec a, A a — =, — 0. 2° Comm. Mfers, 
Damage cause y- ° orm orm ers z - Property tput 
ACTUARIES Cov. a 29D 29S "A" | Basic at Dwg} Ots.| F. Form 125 — 
ee ov. 
Insurance Company Management C $ Backing up or End. F 
LIFE—FIRE—CASUALTY i.sewers or drains} No No No Submit No No Sub.j Sub, Yesj Yes); No Submit 
—— eer chellecre 2. Flood (Waters) | No No No No No No No No ' Yes ved) No No 
gh Water or 
3. Overflow No No No No No No No No | Yes ved! No No 
MANAGING 4, Inundation No No No No No No | Sub.| No | Yes ved No Submit 
GENERAL AGENTS 5. Surface Water No No No No No No No No | Yes yea No Submit 
n ven 
6. Rain (Interior)| No No No Yes No No Yes} Yes| Yes veal Sub. | Yes 
Brasston, oe Brown, 7. Seepage No No wo | submit] No | No | sud| sud] ves| ved sud. | submit 
Cc. 
8. Landslide No Sub Sub.| Submit No Sub. | Sub.j SubJ Yes | Ye Subd. | Submit 
740 Gas & Electric Building : 
Denver 9, Collapse No Sub Sub. Submit No Sub. | Sub. Sub. Yes | Ye Sub Submit 
Phone Acoma 2-485] 10. Food Spoilage i No No No --- No No No --- | Sub, Su Sub. _| Submit * 
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Multiple Line COVERAGES 


Each of the company groups which comprise The American was, prior 
to integration, not only a prominent multiple line insurer but also 
a nationally-recognized leader in a special field of insurance: The 
American for fire, multiple peril and marine, American Auto and 
Associated Indemnity for casualty, bonds and workmen’s compensa- 
tion. This vast fund of knowledge and experience in the multiple 
line field is available to all representatives of The American. 











FIRE, EXTENDED COVERAGE 
AND ALLIED LINES 
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AUTO BODILY INJURY 
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AUTO PROPERTY DAMAGE = 
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BURGLARY AND THEFT 




















aad 


g FIDELITY, SURETY a; 
| GLASS INSURANCE  \ ies 


WORKMEN'S COMPENSATION | 





















The American insurance Company 








American Automobile Insurance Company « Associated Indemnity Corporation 








FIVE YEARS FROM NOW 


eco what will your picture be? 


Won’t you be farther along with North America’s ‘extra value’ in capacity and 
experience? This is backed by the services of trained Safety Experts, Technical 


Representatives and Fieldmen. Why not talk it over with our Service Office people? 


INSURANCE BY NORTH AMERICA IBA) insurance company of North America 


Indemnity Insurance Company of North America « Philadelphia Fire & Marine Insurance Co. « Life Insurance Company of North America « Philadelphia 





